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NORTH JERSEY IN LINE 


SCALE OF COMMISSIONS FIXED. 


Twenty and Twenty-Five Per Cent. to 
be Paid in the Territory—Classifi- 
cation Being Prepared. 


Uniform commissions of 20 and 25 
per cent. are to be paid throughout the 
New Jersey counties of Sussex, War- 
ren, Hunterdon, Middlesex, Somerset, 
Morris, Passaic and Union, territory 
which has been open thus far, the 
agents flatly declining to sign the agree- 
ment submitted them by the Eastern 


Union companies early in the year. 
The decision noted above was reach- 
ed at the annual meeting of the East- 
ern Union on the 9th inst., the mem- 
bers unanimously accepting the recom- 
mendation of the Committee on North- 
ern New Jersey, which had given the 


matter close study, and had a thorough | 


knowledge of the conditions in the ter- 
ritory. 

The new agreement, it is expected, 
will be effective as of October 1, all 
business prior to that date being settled 
upon the old basis. Company managers, 
having their Albany experience in mind, 
had no thought of going through it 
again by making the new schedule ap- 
plicable from April 1. 

Just what business will be embraced 
the new classification will not be 
until the committee preparing 
work. 


in 
known 
the data shall have finished its 
Roughly speaking, however, all 
ings, churches and possibly certain mer- 
cantile buildings will be treated as pre- 
ferred, while the 20 per cent. class will 
include all other risks. 


How far the new arrangement will 


dwell- | 


MAY TAX RETURN DIVIDENDS 


|GOVERNMENT CALLS IT “INCOME.” 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1911 
Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves 


SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. 


Freak Idea Comes Out of Treasury De- 
partment That Surplus Premium 
Payments Are Taxable. 


The life insurance companies are 
This time 
form of an old tax, or 


threatened with another tax 
it is not a new 
an additional levy on an old source, but 
is distinctly new and to be 
of the 


was ever 


promises 


one richest sources of 
that 


surance 


revenue 


$30,178,913 grafted onto the life in- 
16,349,300 
1,500,000 


12,329,613 


business. 

The scheme is really an outgrowth of 
the Federal In 
figuring up from the statements of the 
life 
connection 


new corporation tax 


insurance companies submitted in 
with the vorporation tax, 
just what the income was that would 
be taxable, the Treasury Department 
officials found that in the companies 
operating on the participating basis, 
arge amounts were paid annually by 
the companies to their policyholders in 
the form of return surplus, being that 
part of the premium paid which waa 
not required to carry the risk, or that 
which is commonly called return 
lend payments 

Attracted by Large Untaxed Funds. 
payments 
stret 
come’ 


Insures against loss of real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 








alvi- 


Entered United States | 
1866 


ould not, of course, 
the imagination 


the insurance om- 


These 
by any 


alled ‘ 


Oo be 


North British 


and Mercantile 


¢ 
10! 


Dep 
large amounts 


lder ait 


noiders 


Insurance Co. | 


| Established 1809 


serve to hold brokerage business, upon | 
which 20 per cent. is now paid over the | 


counter, remains to be seen, but certain 


it is that the agents generally think the | 


is 


deal a very fair one, and 
themselves as being satisfied with it. 





AGAIN AN ISSUE. 
Question of Underwriters Agencies Bobs 
Up Once More—Appea! Made to 
Company Managers. 


So far from being a dead issue in fire 
insurance circles, as many thought, the 
matter of underwriters’ agencies proves 
to be very much alive, and there are 
those in the business who assert that 
forces are now being marshalled for a 
systematic and determined fight upon 
the practice. 

It will be recalled that the question 
came in for a great deal of discussion 
preceding and during the latest annual 
gathering of the National Association 
of Local Fire Insurance Agents, but 
when no tangible result followed, it was 
taken for granted that interest in the 
subject was waning, and that the loca 
men would soon cease to give it serious 
thought. 

The organizations then in operation 


(Continued on page 13.) 


DIRECTORY OF DEPARTMENTS 
age 





express | 


| Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 


na 
nae 





r- 
payments policy- 
there els 


reasons 





holders really are, liat 
comes a bewildering array of 
why such a tax could not be collected 
But that make no difference to the 
Treasury Department, for its inspectors 
are at work idea and 
cerned only with finding out the amount 


THE EXAMINATION 


into the affairs fo the 


Pittsburgh Life and Trust Company 


BY THE NEW YORK INSURANCE DEPARTMENT 
The Report Sets Forth: 


That the policyholders of the entire 
Company are being treated fairly 


on the are con- 


that the traffic will bear 


“Dividend” 
The fundamental weakness that comes 
instantly to mind, is that pay- 
ments to policyholders are not income 
lin any whatever. It is part of. 
|}the system of participating life 
That such condition appears to be }ance to charge the policyholder in his 
the result of the management premium, an amount known as the net 
That the expenses incurred are well within the lawful limitations Aemages plus - loading for pre ecto oe 
| This provides for a maximum mortality 
The above is certainly a high compliment coming, as it does, from the Depart- jand expense and a minimum interest 
ment of the State that recently enacted the most exacting laws for the conduct of | earning on reserve accumulations. — 
life insurance companies that are on the statutes of any commonwealth. No other | There is, consequently, always a slight 
life insurance company has been admitted to the State of New York since the fluctuation in the amount that is re- 
quired to carry the individual risks, a 


enactment of these laws. : 
| fluctuation depending upon many things, 


W. C. BALDWIN, President and it is the great feature of partivipat- 
ing life insurance that these things are 
gauged to a nicety and the unused sur- 


a Misnomer. 
Has Just Been Completed. these 


That the affairs of the Company 
are in good condition 


sense 

insur 

That the Company is steadily in- 
creasing its business 
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plus returned to the policyholder. In 
the early days of participating life in- 
surance, perhaps for business zZetting 
reasons, this returned surplus was given 
tne name of “return dividend.” Its 
use was justified to the extent that the 
amount of the surplus premium return- 
ed depended, among other things, on 
the income earnings of the company 
and the economy of management. It 
contains a slight deception, however, 
and in the matter under consideration, 
at least, has proved to be very unfortu- 
nate. 
Really a Tax on the Premium. 


But even assuming that these pay- 
ments were policyholders’ income, which 
it has been shown they are not, such an 
assessment would be a gross violation 
of the principle of the personal income 
tax, which always takes cognizance of 
a minimum income limitation below 
which no man shall be taxed. This 
scheme proposes to levy a tax on a 
man’s life insurance, even if he hap- 
pens to be sacrificing his food and shel- 
ter so that a wife and children may not 
perish when he dies. Life insurance 
is just as vital as that. Often it is the 
only thing that holds the home together 
and keeps hope alive—and they would 
tax it! 

The indiscriminate taxation of the re- 
turn premium surplus perhaps reaches 
it’s point of grossest injustice in this 
taxing of the premium of a man wita 
$1,030 life insurance, who may have no 
“income” whatever, but it contains an- 
other injustice that would do greater 
harm uitimately because it places a 
handicap on participating life insurance, 
which aims to give protection at as near 
the actual cost as possible by returning 
the unused portion of the premium, 


Discrimination Against Participating 
Business. 

As the non-participating life insur- 
ance companies have nothing that could 
possibly be labeled “income” to policy- 
holder, they would be exempt from the 
tax. It is to be borne in.mind that 
the two kinds of companies operate on 
a practical equality from the standpoint 
of the policyholder, ‘because the non- 
participating companies charge a slizht- 
ly lower premium than the participating 
companies, and they themselves bear 
the fluctuations, whether favorable or 
unfavorable, in the cost of carrying the 
risk. But under the operation of a tax 
against return premium surplus, the 
participating companies would have to 
bear a charge, from which the non-par- 
ticipating companies would be exempt. 
And, aside from the injustice of this 
discrimination between the two kins 
of companies, the proposal would serve 
any broadening of life insur- 
along the lines of participation. 


t hec} 
LO CNeCCK 


ance 


None of these things, however, enter- 
ed into tae calculations of the zenius 
who proposed the new form of tax. He 
saw only the revenue for the Govern- 
ment and it was worth while; worth 
a little argument if necessary. An ac- 
tuary who is competent to gauge the 
return dividends paid by the partici- 
pating companies, says that such a tax 
would bring a revenue of nearly a half 
million dollars a 1al Some of the 
larger npanies would each have to 
{ robably a h 25,00) annual- 
1} a on isual income tax rate, 

| 221 wo approximate 


SHOWER BECOMES A DELUGE. 


President Melson of Missouri State 
Greeted With Applications and 
Chrysanthemums. 


Oct er 29 was “Mel 1 Da vit 


pledging his word to send in at least 
an application. | 

As one puts it “A shower was expect- 
ed but it turned out to be a deluge.” 
When President Melson responded to a 
ring of the doorbell on his birthday, 
for it chanced to ‘be on Sunday, he was 
handed a beautiful bunch of chrysan- 
themums and a mammoth bunch of ap- 
plications, aggregating insurance of 
$603,500—a mighty testimonial as to the 
esteem in which he is held by the men 
in the field. 

Incidentally it may ‘be stated that the 
Missouri State is making a most credit- 
able record this year, the issued busi- 
ness now being at the rate of $1,000,000 
per month. 





BELOVED AND CAPABLE OFFICER. 
Best Wishes of Fraternity for Joseph 
Ashbrook—His Career a Lofty 
Example. 


Owing to ill health, Joseph Ashbrook 
has resigned as vice-president, director 
and manager of the insurance depart- 
ment of the Provident Life & Trust 
Company of Philadelphia. | 

In regretfully accepting his resigna- 
tion, the board of directors elected 
Major Ashbrook as Insurance Advisor 
of the Company. 

In electing a successor to the highly 
esteemed official, the board made the 
following changes: 

J. Barton Townsend, assistant trust 
officer was elected vice-president; J. 
Thomas Moore, for several years super-| 
intendent of agencies becomes manager | 
of the insurance department; J. Smith) 
Hart, assistant insurance supervisor | 
and William S. Ashbrook, secretary. 

Major Ashbrook has been identified 
with the Provident Life & Trust since 
1866—nearly 5) years. He is a man of 
lofty ideals—social and business. | 

Speaking of his work, the “Insurance | 
World” says: 

“What better testimonial as to his | 
career would or could be required, than | 
to say that the Provident Life & Trust 
has been and is to-day one of the most 
successful life insurance companies of 
the world. Its returns to policyholders, 
low net cost to the assured, exception- 
ally favorable mortality, and fair treat- 
ment to the men in the field, has given 
the company an honored place among 
the life insurance institutions; in fact, 
it would be difficult to find a company 
which has enjoyed a greater degree of 
immunity from criticism than this ster- 
ling institution. At the same time, the 
company has experienced a most satis- 





factory yearly growth. If Major Ash- 
brook were asked who had been respon- 
sible for this happy condition, there 


isn't a question of doubt that he would 
point to his associates at the home 
office, the agency force, and, in fact, 
everywhere but to himself, although it 
is well known that he has been the di- 
rectinz force and the inspiration to the 


men behind the gun.’” 
Mr. Ashbrook has performed a great 
work, and a host of friends will hope 


for a restoration to health and strength. 
J. Thomas Moore. 

The new insurance manager, Mr. 
Moore, is popular in life insurance cir- 
cles and the duties of his position will 
not be entirely new to him. For many 
years he has been a valuable and trust- 
ed lieutenant of Major Ashbrook, and 


only recently completed a change in the 





agency methods whereby settlements 
1re made daily. This work, which is 
lost satisfactory, was done under his 

‘rsonal supe rvision. 

In Mr. Hart and W. S. Ashbrook the; 
company has two men who have dem- 
onstrated themselves to be of the Provi- 
lent Life & Trust type, and that means 

is good as the best.” 

Kentucky Tax. 

The Kentucky Court of Appeals has 
ecided that life insurance companies 
f that State must pay taxes on secur- 
tise deposited with the State treasurer, 

Iding that these ecurities are the 
roperty of the companij and not the 


yolicyholders. 





INTELLIGENT SALESMANSHIP 





literature. 


of all Companies. 


The average prospect has no time for ratios and 


The report of the New York Insurance Depart- 
ment contains the net cost schedule for twenty years 


We have this information in pamphlet form. 


See where the UNION CENTRAL stands. 


L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 








The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 





NINE MILLION DOLLARS 
Deposited With The State of Indiana 
For The Sole Protection of Policyholders 





event of Accidental Death. 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the 

Provides for Suspension of Pre- 

miums without Forfeiture in the event of Total Disability 





THE MOST DESIRABLE POLICY FOR ALL AGES 





Good Territory and 
Remunerative Contracts 
for Men Who Can “Do Things’”’ 





Address CHARLES F. COFFIN, 


2nd Vice President 
1231 State Life Building 








NEW YORK LIFE CHANGES. 
B. F. Bernsten Resigns as Agency Di- 
rector—C. H. Kederich His 
Successor. 





B. F. Bernsten, for the past seven 
years agency director of the New York 
Life in this city, and at present 
in charge of the Grand Street branch, 
has tendered his resignation, which 
has been accepted effective as of De- 
cember 31. 

His successor is C. H. Kederich, for- 
merly agency organizer of the Union 
Square branch (New York city) and at 
one time cashier of the branch under. 


Northwestern’s Building. 


The estimated cost of the new home 


office building of the Northwestern 
Mutual Life, which will be erected on 
Wisconsin street, between Van Buren 


and Cass, is $2,000,000. 





MICHIGAN 
STATE LIFE 


DETROIT 
FREDERIC APPS, President 


A LIBERAL SALARY 


and First Year Commission and a 
Continuous Renewal Commission 
To TWO PERSONAL 
PRODUCERS 
IN 


OHIO or INDIANA 


ADDRESS: 


Howard C. Wade, Sup’t of Agents 














The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 





1906 - - : $93,563,452 
1907 - - - 102,233,634 
1908 - : : 109,685,428 
1909 - - : 113,716,188 
1910 - - 119,229,233 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 











| NSURANCE MEN will note the si 
cant increase in 
new business durin 
IMPORTANT F 
business are shown 


ifi- 
The Northwestern’s 
the past five years. 
CTS relating to this 
by the following per- 


centages: paca a 
nses 01 i 
1906 11.76 59.472 
1907 11.81 58 «4.76 
1908 10.76 59 «4.84 
1909 10.63 54. 4.85 
1910 10.90 58 «4.86 


It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern’s new (1910) policy 
contract with its Dividend Options, Paid-up 
and Endowment Options, Options of Settle- 
ment and the Premium Loan features. 

Issues Partnership and Corporation In- 
surance, 

For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 
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FUTURE OF W. H. HOTCHKISS? 


SERVICES SAVED TO INSURANCE. 


Head of New York Department Said to 
be Scheduled for Office With 
Life Company. 





As the time approaches for the re- 
tirement of William H. 
Superintendent of 


York, interest 


Insurance 





| 
| 
| 


Hotchkiss as | 
of New|! 
increases as to his 


probable successor and also as to the| 
future plans of Mr. Hotchkiss himself. | 


Insurance men are not bothering them- 
selves much about Mr. Hotchkiss’ suc- 
cessor because he is sure to be a hide- 
bound organization man and 
big enough for the job in 
way. But a good deal is being done 
quietly just now to shape Superintend- 
ent Hotchkiss’ future. 
Slated for Official Position. 

Shortly after the first of the year, 
Mr. Hotchkiss will retire as superin- 
tendent of insurance, and according to 
the present plans, he will take a short 
vacation before settling down to any 
future work. It has been said al] along 
that he would return to Buffalo, his 
former home city where ‘the would re- 
sume the practice of law, but there are 
signs that Buffalo is entirely too small 

field for the ability and capacity of 
Superintendent Hotchkiss. When he 
makes himself heard again after step- 
ping down from his position as the 
leading and most influential figure of 
the Nationa] Convention of Insurance 
Commissioners, it will not be as an 
attorney in an up-State city, but, if 
the plans continue as they are shaping 
themselves, he will make his bow as 
the vice-president of one of the big 
eastern life insurance companies. 

Broad Knowledge of Insurance. 

It is not at all surprising that this 
should be so. The years that Mr. 
Hotchkiss has put in as superintendent 
of insurance have been the most trying 
that the business has ever experienced. 
The superintendency during his ad- 
ministration has become a place of 
almost unlimited power and he not 
only made this so, but he used his 
authority with wonderful effect, hurting 
certain ‘branches of insurance some- 
times unquestionably, but always ac- 
complishing this purpose. His broad 
and also detailed knowledge of the 
general insurance condition throughout 
the country is too valuable and also too 
rare to be lost on the legal practice of 
a small city. 

Handling the Public. 

During recent years the life insur- 
ance business has been made the sub- 
ject of the closest official and public 
scrutiny. Anything touching on the 
affairs of a life insurance company is 
of general interest and gets great 





probably | 
a general | 





AGENCY 


Part I.—Agency Arguments. 

Insurance for Bachelors, Men of Means, 
btors and Creditors, Partners, Women 

and others, 

Objections to Life Insurance. 

How Much Insurance Should a Man Have. 

Insurance on Life of Another. 

Collective Insurance. 


Annuities. 


PRICE $1.00. 





ARGUMENTS 


AND 


PRINCIPLES OF LIFE INSURANCE 
By HENRY MOIR 
Table of Contents Includes The Following: 


| 


Valuable Work for General Agents and Solicitors. 


Address ‘‘THE EASTERN UNDERWRITER,”’ 105 William St., New York City 


Part II. 


Mortality Tables. 

Premiums for Various Forms. 

Cost and Selling Prices. 

Sub-standard Risks and Hazardous Occupa- 


tions. 
Methods of Treating Sub-standard Risks. 
Reserves and What They Stand For. 
Surrender Options. 
Dividends (Bonuses) and Their Sources. 
Supervision. 
Annual Statements. 
Comparisons. 
Definitions of Words. 


Principies of Life Insurance. 


Special Prices for Quantitiw 











publicity. When the State legislators 
can’t think of anything else to do they 
shake up some kind of an insurance 
bill, so that now-a-days, at least one 
officer of a life insurance company is 
of necessity more or less a public man. 
Without such a man, eyuipped to handle 
this public interest from the public 
point of view, the company is at a 
disadvantage. This public side of life 
insurance is becoming more of a factor 
every day, and the busrness is looking 
for brainier men all the time, as the 
connecting link between the company 
and the public interest. 

The Metropolitan Life early recog- 
nized this necessity and to-day it has as 
one of its officers, James V. Barry, 
former insurance commissioner of 
Michigan, who was unquestionably one 
of the broadest minded and most capable 
heads of a State insurance department. 





STOOD LIKE ROCK 
Glowing Tribute to Emory McClintock 
by Vice-President Weeks, of the 
New York Life. 


IN CURRENT. 


Received too late for insertion in our 
issue was the following 
great tribute to Emory McClintock by 
Rufus W. Weeks, vice-president of the 
New York Life: 

The two-score years and more of Mr. 
McClintock’s activity in life insurance 
have witnessed great changes in the 
character and tone of that institution. 
It has passed through successive broad 


of last week, 


phases: From the destructive competi- 
tion of the small companies of the 
seventies; through the eighties, that 


period of dominating personalities and 
developing giants; then through the 
nineties, when the giants were learning 
to live together; and finally through the 
decade just over, during which life in- 


surance has been transforming itself, 
or being transformed against its will, 
into a partnership with the State, into 
a tranquilized unfluctuating existence. 
Through all the shifting phases, Mr. 
McClintock has seemed to me to stand 
unchanged—his philosophy, his theories, 
his aims the same as from the first. 
To me, he stood like a rock in the 
midst of the current; while some of us 
were like rafts or boats borne along by 
the stream. His views and attitudes 
always seemed to me to have been long 
ago carefully and thoroughly reasoned 
out, and to his mind to need no re- 
vision, whatever angry voices might be 


raised on behalf of other and newer 
notions And it has certainly been 
wonderful how often, after the tumalt 


and the shouting had died away, we 
would find ourselves just where Mr. Mc 
Clintock had all the time quietly stood, 
and what power we would then feel had 
lain in some cool measured remark of 
his made at the height of the excite 
ment. 

That quiet northwest room of his has 
been a haven where I fancy many a one 
of his profession has found a breathing 
space and a calmer view in his stately 
presence and powerful yet unexcited 
exposition, and from which more than 
one has gone forth better able to smile 
at whatever might be coming. How 
often, too, in the little, or not little, 
emergencies of our professional society, 
he has arisen, and, with a reversion to 
first principles and a clear tracing of 
their bearing on the question urgenf, 
has shown us the right course! A cer- 
tain chivalrous quality of his, too, man- 
ifested toward free lances, provided 
they had the quality of reality in them, 
must have planted undying gratitude 
in some, as in others it has admiration 
Long may he be with us, to play the 
part he so well can, the part of Sage 
of the profession! 
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TBXAS LIFE CONVENTION 


HOLDS QUARTERLY MEETING. 
President Lassiter Points to Hartford 
as Ideal Insurance Center— 


Topics Discussed. 


The fourth quarterly meeting of the 


Texas Life Convention convened in the 
Westbrook Hotel, Fort Worth, Tex., on 
October 31. At this meeting the elec- 
tion of officers for the ensuing year took 
place, the following being chosen: Pres- 
ident, James S. Stephenson, Southiand 
Life, Dallas; vice-presidents, A. W. 
Koch, Southern Union Life, Waco; W. 
A. King, Prudential Life, San Antonio; 
B. P. Bailey, Fort Worth . Life, Fort 
Worth; secretary-treasurer, L. C. White, 
Southland Life, Dallas 

In addition to the above officers an 


committee 
one officer 


comprising 


executive 
consisting of 

the companies 
in the 


was appointed, 


each of 


membership 


rom 


association. 
Hartford an Example. 

In his speech at the opening of the 
convention, retiring President 
in a few well spoken words paid a glow- 
ing tribute to the city of Hartford, 
Conn., as an insurance ce 1 call- 
ed attention of those present to the fact 
that insurance interests in the Lone 
Star State might do well to take a trip 
to that city as he had and look 
conditions obtaining there and re 


leter- 


Lassiter 


nter al 


done 
over 
turn to their 
mined that their business would be con- 
ducted along lines found in that 
insurat municipality 


Discussions by Medical Men. 


respective offices, 


great 


The program for the meeting includ- 
ed a discussion of “Tuberculosis in the 
Family History,” which was led by Dr 
J. W. Irion, medical director of the Fort 


Worth Life, and was followed by a gen- 





eral discussion of the subject, the fol- 
lowing part: Dr. J. S. Turner, 
Southland Life; Dr. Snead Strong, Na- 


tional Temy Life; Dr. W. A. 
King, Prudential Life; Dr. J. E. Daniels, 
Wichita Southern Life, and Dr. J. H. 
Florence, Great Southern Lif 

The question of the relation 


cal examiners to the company 


erance 





of med- 
and agent 
sideration, and some very 


experiences were recited by 


received con 
interestir 





the rious medical directors present 
with regard to making the necessary 
examination of applicants for insurance 


program was 


The next subject on the 
. any aff roa > pay for 


“What can a comp 


new business?” Mervyn Davis, secre 
tary and actuary of the American Home 
Life, of Fort Worth, led the discussion, 


following which the con 


into executive 


entior went 


session. 


Roster of Attendance. 

Among those present were the fol- 
lowing: Lawrence M. Cathles, secretary 
and actuary, Southwestern Life: N. H 
Lassiter, president, Fort Worth Life 
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MEN WHO WANT MORE FROM THE WORLD 





JOHN F. DRYDEN, President 


than a mere living can find a splendid 
field for their talents in Life Insurance. 


Write us about an agency. Good Contract. 





THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 






Home Office, NEWARK, N. J. 
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Dr. J. H. Florence, medical. director, 
Great Southern Life; Dr. J. W. Irion, 
medical director, Fort Worth Life; 
Dr. J. S. Turner, medical director, South- 
land Life; A. W. Koch, general man- 
ager, Southern Union Life; Mervyn 
Davis, secretary and actuary, American 
Home Life; R. C. Burton, actuary Texas 
Insurance Department; B. P. Bailey, 
general manager, Fort Worth Life; Dr. 
Snead Strong, medical director, Nation- 
al Temperance Life; Dr. W. A. King, 
president and medical director, Pruden- 
tial Life; C. P. Prime, general manager, 
and W. J. Murphy, agency director, 
Equitable Life; J. A. Stephenson, presi- 
dent Southland Life; Dr. J. E. Daniels, 
medical director, Wichita Southern 
Life; Dr. W. D. Mayfield, president, 
Texas’ Life; D. D. Crockett, treasurer, 
and L. C. White, actuary, Southland 
Life, and Dr. C. M. Rosser, medical di- 
rector, Sam Houston Life. 


NORTHWESTERN’S DIVIDENDS. 


Illustrations as to the Working of the 
New Formula for 1912. 





Referring to its 1912 dividend scale, 
the Northwestern Mutual Life says: 

“For the purpose: of illustrating the 
effect of the revised dividend scale of 
1912 the following application of the 
new formula to the several policy years 
is offered on the Ordinary Life and 20 
Payment Life plans at age 35. Bear in 
mind that the first dividend represents 
the amount actually payable in 1912 on 
policies issued in 1911 while the follow- 
ing figures are computed for illustration 
on the assumption that the 1912 formula 
or scale is maintained without change 
during each of the subsequent policy 
vears indicated and that so far as it 
may apply to an actual policy any 
change ~p the dividend basis will ne- 

sarily change the amounts of future 
| or vie The following illustrations 
are based upon the premium rates in 


9 


use in 1911 at age 35. 





Ordinarv Life 20 Payment Life 

' Pre mince $36.85 
Year Scal Scale 
Policy 1911 1412 
1 $5.48 $5.73 

2 5.80 6.97 

3 6.12 6.41 

4 6.46 6.77 

5 6.81 7.14 
6 wae 7.53 
7 7.54 7.92 
8 7.92 8.33 
9 8.32 8.75 
10 8.73 9.19 
11 9.15 9.64 
12 9.59 10.11 
13 10.04 10.59 
14 10.51 11.09 
15 11.00 11.60 
16 11.49 12.13 
17 12.90 12.68 
18 12.52 13.23 
19 13.05 13.79 








Attaining a Commendable Pace. 





Under date of November 1, Vice- 
President and Manager of Agencies 
Saunders of the Westerr States Life 


of San Francisco, expressed apprecia- 
tion to the men in the field for the 
great achievement while he was for 


two weeks in the “repair shop.” He 
says that the schedule before him 
shows the production for the closing 
ten days of October to have been at 
the rate of $1,000,000 per month. He 
says in part: ‘ 

“T have been advised that the above 
magnificant result is largely due to 
your efforts in behalf of what has been 
called the ‘Saunders’ Rally.’ Your re- 
sponse to Capt. Ford’s appeal has been 
so unanimous that I cannot resist taking 
it as your endorsement of the manage- 
ment of our agency department and as 
an evidence of your appreciation of 
what we have tried to do for you in 
giving to each man an absolutely square 
de al on all occasions, coupled with 
placing in your hands an ample supply 
of up-to-date canvassing ammunition 
as an aid toward backing up our match- 





less ‘Coupon Policy,’ the most effective 
and modern weapon on the market to 
be used in your warfare against the | 
hosts of uninsur 





CORN AS A PREMIUM PAYER. 





Alabama Insurance Department Sees 
Danger in Permitting the 
Practice. 





An interesting alleged rebating case 
has come before the Alabama insurance 
department in which a life insurance 
agent lost a policy that was to be paid 
for in corn at a price other than the 
market value. 

The official “Bulletin” of the depart- | 
ment contains the following regarding | 
the case: 

“Writing of the case the corn taking 
agent says, in a letter to the depart- 
ment: 

“A few days ago I wrote one 
———————— an insurance policy in 
the sum of $1,000. I was to take 
190 bushels of corn at 70 cents per 
bushel. Corn here was about 60 
cents per bushel but the market 
price was over 70 cents per bushel 
in Nashville and other places. An- 
other agent came along and made 
my applicant believe that he was 
receiving a rebate and that his pol- 
icy would be null and void should 
the company issue it, and persuaded 
—_——_————- to take his policy, mak- 
ing him believe that I was faking 
him. 

“About the same time the applicant 
wrote the department and asked if a 
policy taken at a reduced premium 
would be void, and if he could pay for 
a contract of insurance with corn at a 
bit over the market price and fall short 
of receiving a rebate. He seemed so 
much interested that the impression is 
made that the corn will, after all, be 
used as a circulating medium. 

“The department, in answer to the 
letters, took the position that to thus 
handle business is so nearly rebating, 
if not actually offending, that any gen- 
eral practice like it would be very dan- 
gerous. The validity of the policy on a 
rebated premium is, the department 
thinks, very doubtful, but under cir- 
cumstances of this kind it would be a 
matter for the courts to decide.” 





SECURING A NICE BUSINESS. 





American Bankers Issues Over a Mil- 
lion Dollars for September and 
October. 





The agency letter, issued by the 
American Bankers Insurance Company, 
of Chicago, as of November 1, indicates 
that the Company is doing a nice busi- 
ness. The new insurance for Septem- 
ber was $511,500 and for October $568,- 
500, or a total of $1,080,000 for the two 
months. 

J. C. Redman, of Iowa, led the field 
during October with a production of 
$77,000; F. G. Ball, of Montana, was sec- 
ond with $47,000, and C, O. Reed, Jr., 
of South Dakota, was third with $35,000. 

Simon Westly, of North Dakota, gave 
the staff of the Company something to 
think about by producing $28,000 during 
the closing ten days of October. 

Donald C. Barbee brought up the 
rear of the “American Bankers Eleven” 
with $17,500 to his credit. 

President Spicer has the ginger and 
determination necessary to build up a 
strong agency organization, and judging 
by the results indicated above, he is 
making commendable progress along 
that line. 





Frank E. McMullen, ex-president of 
the National Association of Life Under- 
writers, who a year ago took up life 
insurance work in Los Angeles, has the 
sympathy of the fraternity in the great 
loss sustained through the death of his 
daughter. Though removed by distance 
from a host of friends in the East he 
still possesses a warm spot in their 
hearts—a position obtained by reason 
of unswerving and unselfish loyalty to 
the life underwriter’s cause. 








BANKERS) 





Com RANE 


OME OFFIC 
Fifth Floor, fasam Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE ? 





INSU 


WA CE We a mee | 








COME SOUTHWEST 


“WRITE BUSINESS IN WINTER RESORT” 
—REASONS— 


|—CROPS—"“Greatet i in History.” 
2—FINANCIAL CONDITIONS—“Fine,” 


By closing its first year with $3,089 500 in paid-for business 
on its books and with over $300,000 ‘‘in suspense,” the Mid- 
Continent Life, of Oklahoma, proved its right to the title: 
«The Young Giant of the Southwest.” 

thusiastic bunch of “ go-getters” did it. 
Kansas and Arkansas. 


life insurance in Oklahoma, 


LET US SHOW YOU 


Ask FRANK K. KOHLER, Agency Director 


Mid-Continent Life Ins. Co. 


MUSKOGEE, OKLA. 


3—C!MPANY—“‘Good as Any,” 
4—POLICY CONTRACTS—"The Best.” 


A hustling and en- 
It is easy to write 








cranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 


EER ea en Sea ae eR 


Reserve 


SURPLUS 





ae cata cas thas Gh catdaphdiehoiascaan 


cpuemiiekin voles $81,563 00 


Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 


$808,557 00 
$383,875 00 
nine 00 

















Gireat Southern Life Insurance Company 


HOUSTON, TEXAS 





J. S.RICE 
President 


J. T. SCOTT 


Treasurer 


| 
Insurance written first year over 


SIX MILLION DOLLARS 


New Insurance Written During 1911 
January . $627,400 
February 600,400 
March ; 655,585 

J April . 1,135,150 $3,018,535 


ADMITTED ASSETS 
$1,038,051.16 
We want good men to represent a good 
Address 
O. S. CARLTON, Vice President 


Company. 
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CONNECTICUT GENERAL LIFE ford, has issued a booklet showing the! [jg * 
dividends to be paid by the Company 
ITS 1912 DIVIDEND scHepuLe. “2s 1912. 
We give herewith tables showing the ” - 2 
Tables for Ordinary Life, Twenty Pay- amounts payable on 31% per cent. Ordt OU are in the insurance business to 
— acess arey Veer Ee nary Life, Twenty Payment Life and 
dowment Contracts. , . . . 
ar Te Twenty Year Endowment forms, with no make money; but if you are doing a 
The Connecticut General Life, of Hart- previous additions to the policies: ‘i . . 
general insurance business are you earning 
Ordinary Life. . h 
POLICY I8SUED as much as you might if you devoted your 
Age Ann’l -— “3 i . . . *.* 
Prem. 1911 1910 1909 1908 11107 1906 1905 1904 1903 1902 1901 entire time to Life underwriting? Many rep- 
20 $17.52 $2.45 $2.53 $2.61 $2.70 $2.79 $3.23 $3.32 $3.42 $3.52 $3.62 $3.73 
21 17.90 2.51 2.59 2.67 2.76 2.85 330 3.39 3.50 3.60 3.71 3.82 . . 
22 1830 256 2.65 2.73 283 2.92 3.37 3.47 3.58 3.69 3.80 3.91 resentatives of the Equitable who formerly 
23 18.73 2.62 2.71 281 2.90 3.00 3.45 3.56 3.67 3.78 8.90 4.03 d fine” a .~ 
24 19.18 2.70 2.79 289 2.99 3.09 3.55 3.66 3.77 3.89 4.01 4.14 transacted a Ire or miscellaneous 
25 19.63 2.76 286 2.96 3.06 3.17 3.63 3.75 387 399 4.12 4.25 : 7 h led th 
26 20.12 283 2.93 3.03 3.14 3.25 372 3.84 3.96 4.09 423 4.37 insuran : Ds Ba 
27 20.64 2.91 3.02 3.13 3.24 3.36 3.83 3.95 4.08 422 435 4.50 su ce business have tripled their in 
310 321 3.33 3.45 393 4.06 4.19 4.33 448 4.63 ° ° ° ° . 
3.18 3.30 3.42 3.55 404 417 431 446 461 4.76/LJ Comes by devoting their entire time to life e 
398 340 3.53 3.66 4.15 429 444 459 4.76 4.92] | k * 
337 3.50 3.63 3.77 426 442 457 4.73 4.89 5.07 : : : — 
3.48 3.61 3.75 3.90 440 4.55 4.71 4.89 5.05 5.23 insurance work. In the life insurance 
3.58 3.72 3.87 4.02 454 4.70 4.86 5.03 6.22 5.40 field d , . 
3.70 3.85 4.00 4.16 467 485 5.02 520 5.40 5.58 ield, every man and woman is a possible 
3.82 3.97 414 4.31 482 5.00 5.19 5.37 557 5.77 ‘ dif b -dentified with 
3.96 4.12 4.29 4.47 5.00 5.18 5.38 5.57 5.78 5.99 customer and 1 ou become I enti 1 
410 4.26 4.44 4.63 516 535 556 576 5.97 6.19 y wit 
4.24 442 4.60 4.80 5.34 5.55 5.75 5.97 6.19 6.42 . 
440 458 4.77 4.98 5.53 5.74 5.96 618 6.42 6.66 the Equitable you can offer the most truly 
455 4.75 494 5.16 5.72 594 6.17 641 6.66 6.90 ‘ ae ; 
4.73 4.93 5.15 5.36 5.94 617 641 666 691 7.18 liberal policies coupled with the utmost 
492 5.13 5.36 5.59 617 642 666 693 719 7.45 
511 534 5.58 5.82 6.41 666 693 7.20 7.46 7.75 . 
5.33 5.57 §82 6.07 6.67 6.94 7.22 749 7.78 8.06 security. 
555 580 6.06 632 6.94 722 7.50 7.79 8.08 8.39 in 
579 6.05 631 659 722 751 780 811 841 872 For agency positions address 
6.05 6.32 6.60 6.89 754 784 815 846 8.78 910 
6.33 6.61 690 7.21 786 818 849 881 915 948 WwW . . 
6.62 6.92 7.23 7.54 8.21 854 886 920 9.54 9.89 G. T. ILSON, 2nd Vice President 
6.94 726 757 7.90 8.59 8.92 9.26 9.61 9.96 10.32 
727 761 794 828 898 9.32 9.68 1004 1040 10.77 120 BROADWAY NEW YORK 
764 798 832 8.69 9.39 9.75 10.12 10.50 10.87 11.25 
8.02 8.39 8.75 9.12 9.84 10.22 10.59 10.98 11.37 11.75 
844 $81 919 957 10.31 10.70 11.10 11.49 11.89 12.29 
8.89 9.27 9.67 10.06 1081 11.22 11.62 12.04 12.44 12.86| fam ¥ 
37 9.77 10.17 10.59 11.35 11.78 12.19 12.61 13.04 13.46 
9.87 10.30 10.71 11.15 11.92 12.36 12.79 1323 13.65 14.09 
10.42 10.86 1130 11.74 1253 12.99 124% 12.88 14.32 14.77 
faueneae =o Ge ne ence eo PROSPEROUS AGENTS 
11.63 12.11 12.58 13.06 13.88 14.36 14.83 15.30 1577 1623 





We closed the first half of the year with new business well-ahead 


Life 20 Payments. 
of that for the first half of 1910. Our agents are prosperous. Are 

















62.63 9.63 10.10 10.57 11.06 11.56 1241 12.92 13.44 13.97 14.50 15.02 
> 65.17 10.11 10.60 11.09 11.60 12.11 12.98 13.50 14.04 14.57 15.11 15.64 
‘AT «67.90 10.67 11.18 11.69 12.21 12.74 13.61 14.15 14.70 15.24 15.79 16.23 
58 70.82 11.26 11.79 12.32 12.85 13.40 14.29 14.85 15.40 15.95 16.51 17.06 
59 = 73.96 11.89 12.43 12.98 13.53 14.09 15.01 15.58 16.14 16.71 17.28 17.83 
60 77.35 12.58 13.14 13.71 14.28 14.85 15.78 16.37 16.94 17.52 18.10 18.67 


(Continued on page 6.) 


THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 


Honorable and industrious men with or without experien: n Life 


POLICY ISSUED odie aug : a ‘ 
Ago Anod = ns ' YOU? Policies, premium rates, dividends, progressive manage- 
Prem. 1911 1910 1909 1908 1907 1906 1905 1904 1903 1902 1901 satiche icv ae ' : % £fne renntatio 
20 $25.86 $8.18 $2.34 $3.52 $3.70 $3.89 $4.43 $4.64 $4.86 $5.08 $5.31 $5.55 ment, satisfied policyholders, and the Company's fine rey utation, 
21 26.29 3.24 3.42 3.59 3.78 3.97 4.53 4.74 4.95 5.18 5.41 5.66 give to our agents an advantage in soliciting. That advantage in- 
22 26.72 3.30 3.48 3.66 3.85 4.05 4.60 4.82 5.04 5.27 5.51 5.76/17 creases their incomes. Write to 
23 27.18 3.36 3.55 3.73 392 4.12 4.69 4.91 5.14 5.37 5.62 5.87 ' 
24 27.67 3.43 3.61 3.80 4.01 4.22 4.78 5.00 5.23 5.47 5.73 5.99 GEORGE D. LANG, Superintendent of Agencies 
25 28.18 3.51 3.70 3.90 410 4.31 489 5.11 5.35 5.60 5.86 6.12 ’ 
26 28.69 3.58 3.77 3.98 4.19 4.40 498 5.21 5.46 5.72 598 6.25 M h M | Lif | C 
27 29.23 3.67 3.86 407 428 4.51 5.09 5.33 5.57 5.83 610 6.38 assac usetts utua é insurance Ompany 
§ 29.80 3.74 3.95 4.16 4.38 4.60 5.20 5.44 5.70 5.96 6.24 6.52 
29 30.39 3.84 4.04 4.27 449 4.72 5.31 5.57 5.83 610 6.38 6.68 SPRINGFIELD, MASS. 
30 31.00 3.93 414 4.36 4.60 4.84 5.43 5.69 5.97 6.24 6.53 6.83 INCORPORATED 1851 
31 31.64 4.03 4.24 4.47 4.71 4.96 5.56 5.82 6.10 6.39 668 6.99 
32 «32.31 4.12 4.36 4.59 4.84 5.08 5.69 5.97 625 654 685 7.17 ~— 
33 33.00 4.24 4.47 4.70 4.96 5.21 5.83 6.12 640 6.70 7.02 7.34 NY ITT 
34 33.73 4.36 4.59 4.83 5.09 536 599 627 657 688 7.20 7.53 A PENN ee er ee Sag lp AL 
35 34.50 4.47 4.71 4.97 523 5.51 614 644 6.74 7.06 7.38 7.73 DIVIDEND, purchasing a PENN } AL POLICY, con- 
36 35.29 4.59 4.85 5.10 5.38 5.65 6.30 6.59 691 7.24 7.57 7.93 taining PENN MOTUAL VALUES, make an INSURANCE 
37. «36.12 4.73 4.99 eo a a 6.48 6.78 711 7.45 7.78 8.15 PROPOSITION which in the sum of ALL ITS BENEFITS, 
3 37.00 4.88 5.14 5.4 5.7 6.00 6.66 6.97 7.31 7.65 8.01 8.38 My 0 et low cost and care of inter sts of 
39 37.92 5.03 5.31 5.58 5.88 6.19 6.86 7.18 7.52 788 824 863 = og for n —e 
40 38.89 5.19 5.46 5.76 6.06 6.38 7.05 7.40 7.75 811 849 8387 mom Oers. 
41 39.90 5.36 5.65 5.95 6.26 6.58 727 7.62 798 835 874 9.14 
42 40.98 5.54 5.84 615 647 6.80 7.51 786 822 863 9.02 9.43 } HE PENN MU { UAL 
43 42.11 5.74 6.04 6.36 6.70 7.05 7.74 $811 850 890 9.31 9.72 
44 43.32 5.96 6.27 6.61 6.94 7.31 8.02 840 880 9.21 9.643 10.05 LIFE INSURANCE COMPANY 
45 44.58 6.17 650 6.84 7.20 7.56 8.29 869 9.09 9.51 9.94 10.37 OF PHILADELPHIA 
46 45.92 6.42 6.76 7.11 7.48 7.86 8.60 9.01 943 9.85 10.28 10.74 - onl out ques: tunnel to Oot 
47 47.34 667 7.02 739 7.77 817 892 933 9.76 10.20 10.64 11.10 On Senuary 1, 1908, rates ee 
48 48.87 6.95 7.32 7.70 8.09 8.50 9.27 9.69 10.13 10.57 11.03 11.50) \ 
49 50.48 7.24 7.62 8.03 843 8.84 9.63 10.06 10.51 10.97 11.44 11.91 
50 52.19 7.58 7.97 8.37 880 923 10.02 10.47 10.93 11.40 11.87 12.36 FOUNDED 1868 
51 54.02 7.93 834 8.75 9.20 9.63 10.44 10.90 11.37 11.85 12.34 12.83 N H | Lif | C 
52 55.96 829 8.71 9.16 9.59 10.05 10.87 11.35 11.83 12.22 12.81 13.3 ationa re insurance ompany 
53 58.03 8.71 9.15 9.60 10.05 10.53 11.36 11.84 12.34 12.84 13.34 13.85 Of the United States of America 
54 60.26 9.14 9.60 10.07 10.54 11.02 11.86 12.37 12.87 13.38 13.89 14.42 ALBERT M. JOHNSON Home Office: 
4 President National Life Bldg., Chicago 
r 


Insurance are solicited as Field Representatives for this Comp 
There are few companies as substantial and none with ' 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 

Address all communications to ROBERT D. LAY, Secretary 


The Emblem of Sound Insurance CHICAGO’S OLDEST AND STRONGEST COMPANY 
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Endowment 20 Years. 


POLICY 

Age Ann'l — 
Prem. 1911 1910 1909 1908 1907 
20 $46.76 $4.03 $4.43 $4.84 $5.26 $5.72 
21 46.85 4.08 4.48 4.88 5.3 5.76 
4.93 5.35 5.81 





2 6.87 

6.54 6.99 

6.66 7.12 

6.37 6.81 7.26 
6.52 6.95 7.42 
6.66 7.11 7.57 
6.83 7.27 7.74 
7.01: 7.46 7.93 
7.20 7.66 8.13 
7.41 7.87 8.34 
7.65 8.11 8.59 
7.88 8.36 8.84 
8.16 8.64 9.14 
8.45 8.94 9.43 
S.77. 2.2% 3.77 
9.1 9.62 10.12 





10.34 10.86 11.38 
10.81 11.33 11.87 
11.31 11.85 12.40 
1.87 12.43 12.99 
248 13.04 13.61 
8.13 18.70 14.28 
384 14.42 15.01 
CONSERVATION THE KEYNOTE 
IN. EDUCATIONAL MOVEMENT. 


Life Presidents Association Has Arrang- 
ed Beneficial Program for Coming 
Meeting. 





The rest of policy- 


holders in the lif 


partnership inte 


insurance business 


is to be presented from a somewhat 
1S pi 


unusual angle at the fifth annual meet- 


ing of the Association of Life Insurance 


Presidents, to be held at the Hotel 
Astor, in New York city, on Wednesday 
and Thursday, and 14. 


December 12 


Heretofore the attention of policyhold- 


ers has been called to the amount and 
character of the benefits received 
through faithful performance of official 


by executive Now 
are to be urged to restrain themselves 
from doing certain things which go to 
make up a substantial part of the cost 
of insurance, things which policyhold- 
ers can control, but which executive of- 
ficers cannot, such as the kind of 
rowing on policies that leads to lapsing; 
agreeing 


ly to enter another, etc 


duty officers they 


bor- 








to lapse in one company mere- 


They are also 


to be urged to take a deeper interest 
in the institution which protects their 
family and their business to the end 
that their influence may be invoked 


elements of cost, such as 
taxation, dissimilar and un- 
ary legislation, etc 


against other 


excessive 





This subject under the title of a con- 
ference on the “Application of the 
Principles of Conservation to the Busi- 


ness of Life Insurance” will form a con- 
iderable part of the Association’s meet- 





ing. The executive officers of all life 
insurance companies in the United 
States and Canada and the insurance 
commissioners of the States and prov- 


will be invited to take 
discussion 

In addition to this part of the 
ram there will be addresses on 
subjects by men of large affairs. 


inces part in the 
prog- 
other 


Keynote in Economic and Industrial 
World. 


outline of 


the “Con- 
is enclosed with 


The following 
servation Conference’ 








ISSUED 
1906 1905 1904 19903) «1902 1901 
$6.53 $7.01 $7.51 $8.04 $8.58 $9.16 
6.58 7.56 8.08 8.63 9.20 
6.62 7.60 8.13 8.67 9.25 
6.68 7.66 8.18 8.73 9.39 
6.72 7.70 8.23 8.78 9.35 
6.79 Fe 8.30 8.84 9.42 
6.84 33 7.83 8.35 8.90 9.47 
6.91 7.09 7.89 8.42 8.97 9.54 
6.97 7.45 7.95 8.48 9.03 9.60 
7.05 7.53 8.04 8.56 9.11 9.68 
7.13 7.61 8.12 8.64 9.19 9.75 
7.20 7.68 8.20 8.71 9.26 9.85 
7.29 7.78 8.29 8.81 9.35 9.93 
7.37 7.87 8.37 8.89 9.44 10.01 
7.49 7.97 8.48 9.01 9.54 10.12 
7.60 8.08 8.58 9.12 9.66 10.23 
7.69 8.18 8.69 9.21 9.76 10.35 
7.81 8.3 8.81 9.3 9.89 10.46 
7.94 8.43 &.94 9.47 10.01 10.58 
8.08 8.58 9.09 9.62 10.17 10.75 
8.24 8.73 9.24 9.78 10.33 10.99 
8.40 8.90 9.41 9.94 10.50 11.07 
8.57 906 9.59 10.12 10.68 11.25 
8.76 9.27 9.79 10.83 10.89 11.45 








the invitations issue 
tion: 

Conference on the Application of the 
Principles of Conservation to the 
Business of Life Insurance. 

To Executive Officers of the Life In- 
surance Companies of the United States 
and Canada: The keynote in the eco- 
nomic and industrial world of to-day js 
conservation Under different forms 
and terms we find it being considered 
in connection with our natural resources 
and our 7 
“economy” 


1 


business enterprises. The 
of a 
of to-day 
meaning and wider relations. 
For Improving Quality of Business. 
Without having been called 


decade ago is the “con- 
with its ? 


servation” broa 


generalls 


such, life insurance itself is conserva- 
tion and naturally is involved in the 
conservation movement of to-day But 
it is not our purpose new to emphasize 
that fact. The question presented for 
your consideration is the necessity for 


extending the principles of conservation 
in their application to the 


life insurance. It is well known that in 


business of 


life insurance many remarkable econ- 
omies have been effected within the 
last few years. This has been done in 
the spirit of conservation, thoneh not 
perhaps in the name of it. These econ- 
omies have reduced the cost of insur- 
ance and have contributed to a hetter 
ouality of busine It is donbtful if 
much more can be done along this line 


without the co-operation of polievhol4- 
ers. With them largely rests the con- 
trol of many items of expense. This 
must be made apparent to them an4 


their influence invoked in behalf of bet- 
ter practices. 

Therefore, our fifth annual 
will be devoted in part to a 
on “Application of the Principles of 


meeting 


conference 


Conservation to the Business of Life In- 
surance.” Under this head the public 
can he told again of the Danger of Pol- 
icv Loans. Evils of Lapsing, Folly of 


Twisting, Expense of Dissimilar 
Injustice of Taxation, 
Intensive Cultivation. 

“These topics are mentioned 
as being suggestive of how 
hensive we shall try to make 
cussion In fact, the scope 


Laws 
Advantages of 


merely 
compre- 
the dis- 
probably 


ier 


will be broad enough to cover most of | 


the present-day problems of life insur- 
ance trustees. 
“The conference will be opened by 


| 
| 


two brief addresses, following which it | 


will take the form of a general dis- 
cussion in which all present will be 
cordially invited to participate. Time 


will be limited to ten minutes, in order 
that a larger number may take part in 


the discussion than would otherwise be 
possible. 

“Let all come prepared to take an 
active part in this portion of the pro- 
gram, and thereby contribute out of 


their experience and wisdom to the 
conservation of life insurance in the in- 


terest of its policyholders.” 











AN UNUSUAL 
OPPORTUNITY 


Within the State of New York, ata 
prominent General Agency of one of the 
leading life ir nies, there 





surance compi 





iced life insurance 
assistant to the 
, Who on account of ill | 
» relieved of some of 
of the Agency. Splen- 
for the right man. 





health, w 
the aetive work 
will be treated as 
inquiries 


All applications 
eon fide nti l 


until arr 


will be | 


and no 


made rements are ready for 





mnsummation with the man selected. 


Address 


AGENCY MANAGER 
care of THE EASTERN UNDERWRITER 


105 WIrLiaM STREET NEW YorK 
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CHICAGOS 
GREATEST 
COMPANY 


OLDEST 
IN 


rele \cio) 


LARGEST 
IN 
ILLINOIS 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 











1860 51st Year 


Home Life 
Insurance 


Company 


ot New York 


GEORGE E. IDE, President 


1911 


a nae $25,025, 299.06 
Insurance reserve fund, 

Oils ices oe vcce «eel, 087,700.98 
Reserve for deferred 

IR ssitsc cues $2,292,947.00 
Reserve for all other 

contingencies..... --. $1,794,612.13 


Insurance in force, 
December, 31st, 1910 
$100,214,968.00 


“As aresult of a thorough examination 
into the affairs of this Company, it is evident 
to your examiners that the business is being 
conducted in an efficient manner * * * with 
a view to obeying fully the law and with 
intention of dealing with the policy-holders 
justly."—Extract from Report of the 
New York State Examiners, Dec. 24. 
1910. 








60th Anniversary Year 


THE 


BERKSHIRE 


Life Insurance Co. 
OF PITTSFIELD, MASS. 
WILLIAM D. WYMAN, President 


Desires to secure the services of a 
few more high class men of ability 
and experience Its policies, issued 
under the Massachusetts non-forfeiture 
laws, are liberal 
every particular. 


and up-to-date in 





W. S. Weld, Supt. of Agencies 














UNEXCELLED IN 
Favorable Mortality 


—AND— 
| Economy of Management 
_ THE 
' Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 














Assets, $2,500,000 


Health 


and 
great achievement. 
September first is the dat 
Health and Accident Policies. 
Write us about representin 
Answer at once. 


NORTH AMERICAN BUILDING 





Accident Policies with 
Philadelphia Life attached should make easy selling. 
Company’s success in the lif 


Surplus, $815,000 


the name of the 


The 
e business is well known as a 
e set for issuing the new line of 


g the Company in your locality. 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA, PA. 




















Ww 
by 
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PALLAGIOUS MORTALITY RATIOS 


WHAT THE TOMBSTONES SHOW. 





Migration Westward of Younger Ele- 
ment Increases Average Age in 
Eastern States. 





A writer in the official paper of a 
life insurance company makes the 
statement tat the “West has many 
advantages over the East, not the least 
of which is the greater longevity of 
the people, so clearly shown by the 
reports of the United States census.” 
Then the follows with mortality statis- 
tics from five eastern and five western 
States, to wit: 

No. Deaths 


Eastern States Per 1,000 


1910. Population. 
eer eT eer 13 
cu ia tana Oe ue HRS SES 16 
TR BN, Soi gadalisvadecicedsanaes 13 
I atic we add algae sae oem 15 
PTI 5 bc -60 0055 do t'cc ct easwese 12 

PE ree ee re eer er 14 


No. Deaths 


Western States Per 1,000 


1910. Population. 
CEE as 8 o0k.0h0s ess Regen teeeeens 9 
I aie ce makes keke aaa e inka ede bie aed 9 
DEL? 6 cede backee hess sssentes oes 10 
PO GUsis cas cei vatson vate see ens 7 
eae ee er eer 5 

BOE ities dacctcn esos 8 


Doubtless the writer means the public 
to draw the conclusion that the mor- 
tality in life insurance would be much 
less among western risks than among 
eastern risks. This is fallacious for 
several reasons. 

Average Age East and West. 

In the first place, the above figures 
Go not show, what the writer claims, 
that the longevity of the people in the 
West is greater than in the East. If 
he were to examine the tombstones 
of a cemetery in Connecticut or Maine, 
or any of the other three eastern 
States which he names, he would find 
a vastly larger proportion of persons 
who have died in advanced age and a 
much smaller proportion of deaths in 
youth and childhood than in western 
cemeteries. That would seem to indi- 
cate that the longevity in the East is 
greater than in the West, but it indi- 
caes nothing of the sort. It is merely 
the effect of the same cause which 
showed an apparently higher mortality 
in the East than in the West. If one 
will think for a moment, he will 
realize that for more than a genera- 
tion past people have been migrating 
from the Eastern States to the West. 
Ii was the young people who went 
west “to grow up with the country,” 
while the old folks stayed at home. 
The effect has been to cause the popula- 
tion of the Western States to average 
much younger that that of the East, 
and as a consequence the number of 


deaths in a thousand people in the 
West is materially less. The Eastern 
population averages older than the 


Western, because the old people re- 
amined at home, while the young people, 
with increasing families, went to the 
West. For the same reason, the death 
rate per thousand of population is 
higher in the Eastern states. \ 

Not Applicable to Life Insurance. 

In so far as life insurance is con- 
cerned, however, the statistics furnished 
by this, writer are utterly wirthless for 
another reason. The death rate per 
thousand has no significance whatever | 
in legal reserve life insurance, unless 
based upon lives of the same age. For 
example, if one company had 10,000 
lives of the age of 35 and another com- 
pany the same number at the same 
age, the number of deaths per thousand 
in each company would be significant. 
According to the mortality table, the 
death rates among the 10,000 lives should 
be the same in each company—%8.95 per 
1,000. Suppose, however, that we were 
to take 10,000 lives at the age of 50 
in one company, and 10,000 lives at) 
the age of 30 in another; the fact that | 


the death rate of the 
age 50 is much 


10,000 persons at 
higher than that of 


the 10,000 at age 30 would mean nothing, | 


for according to the table the death | 
rate at 50 should be 13.78 per 1,000, 
while at 30 it should be only 8.43 per 
1,000. A legal reserve life insurance! 


company can meet a death rate of 13.78 | 


at age 50, or a death 


rate of 62 at 
age 70, as easily as a de 43 


ith rate of &. 


» 


at age 30. In other words, if we had 
a legal reserve company whose policy- 
holders were all of the age of 70, that | 
company would be fully prepared to| 


meet the 
1,000, and 


normal 


could do it just as easily 


as a company, whose policyholders were | 
meet the} 


all of the age of 30, 
normal death rate of 


could 
8.43 per 1,000. 


MAKING HEADWAY. 
National Life of U. S. A. Developing Its 
Personal Accident and Health 
Branch Rapidly. 





Marked prozress has been 
U. S. A. in promoting 
dent and health 
Though the department was 
a short 


its personal acc 


insurance branch 


time ago, license to issue the 


casualty policies in twenty-one 


has already been secured. The National 


made by 
the National Life Insurance Company of 


formed but 


mortality of 62 per| 


| 
| 
} 
| 
| 


| 


states 


is now writing monthly and weekly pay- 
ment, railroad installment and factory 
contracts, at rates that will compare 
with those of the leadinz companies, 
while its management plans to have a 
full line of up-to-the-hour commercial 
policies upon the market soon after De- 
cember. Among the departures it is in- 
tended to issue a emi-commercial 
health and accident contract, providing 
a weekly indemnity of $25.0), and an 
accidental death benefit of $5,000. The 
premium upon the policy will be pay- 


monthly installments. 


able in 
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XIMUM MINIMUM 
IDENDS NET COST 
Insurance Company of New York 
PAID POLICYHOLDERS IN 1910 
$56,751,062.28 
APPORTIONED FOR DIVIDENDS IN 1911 

$13,539,333.07 

“ts (Jan. 1, 1911) - - - $572,859,062.98 


Leg: - ° 
Reserve for Deferred Dividends and 


FIRST IN BENEFITS TO POLICYHOLDERS 





ul Liabilities - $487,354,777.82 














Contingencies ° - - 85,504,285.16 
$572,859,062.98 
For terms to producing agents, address 
2nd Vice-President 
7 
34 Nassau Street New York, N. Y. 
ADOPT PROFIT SHARING PLAN. the workings of a similar plan in use 
in the Edward A. Woods agency of the 
Penn Mutual’s Chicago Agency to Equitable at Pittsburgh. 
Take Workers Into Partnership The McCary agency makes a spe- 
Arrangement. cialty of its service to agents and bro- 
—— kers. It has a very carefully worked 
One of the largest agencies in Chi- out system of handling business, and 
io, that of C. J. McCary & Co., rep- employs between thirty and forty men. 
senting the Penn Mutual Life, will 
shortly be placed upon the profit shar- 


THE 





ing plan as far as all its working 
igents are concerned And all its FIRST MUTUAL 
gents are workers 

( J. Metues, who has built up the 





Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 


its present proportions of 
illion dollars a year 
; ‘ believer in help 
to help themselves He is 
the details 
based upon 


n, Which will be 





INSURANCE IN FORCE - 


Our agents had the 


INCREASE OF 


INCREASE OVER 1909 - 


State Mutual Life Assurance Company 


OF 


WORCESTER, MASSACHUSETTS 


BURTON H. WRIGHT, President 
INCORPORATED 1844 


PROSPERITY FIGURES : 


most prosperous Year in the history of the company. 


PAID-FOR BUSINESS OVER i109 15% 


INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 
$140,710, 898 


" Assets Jan. 1,1911 .... $54,422,643.60 
- - 8,140,834 RAMMONNOS......o...600000. 50,108,449.79 
Surpius........ 4,314,193.81 


Alfred D. Foster, President 





ASSETS - - m ° 
LIABILITIES - - ~ 


SURPLUS MASS. STANDARD - 
ONLY HIGH CLASS MEN CONSIDERED 
EDGAR C. FOWLER, Superintendent of Agencies, 


D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


: $36, 327,079.03 
‘ 33,371,841. 25 
- $2,955, 237.78 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 





LATHROP E. BALDWIN, Manager 





WHY NOT 


Be 
Mutual Life Insurance Company 
OF BOSTON, MASS.? 


141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








THE ACENCY 


OF THE 


RELIANCE LIFE 








WHY NOT 


WHY NOT 


Telephone 6030—6031 Cortland 





THE 18 PAYMENT LIFE? 


THIS AGENCY? 
IT DOES THINGS—TRY US be arranged for in most any 


WILLIAM N. COMPTON, General Agent 
220 BROADWAY, NEW YORK CITY 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 


written and carefully selected 
No stock selling, board or re- 

No contracts made by 
A personal interview can 
state by 


Properly 
business. 
insurance schemes 
correspondence, 


addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 
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PRUDENTIAL TAX ARGUMENTS 


Edward D. Duffield Tells Supreme Court 
Far-Reaching Effect of Adverse 
Decision. 


$500,000 THE 





Arguments were heard on Thursday 
of last week before the main branch 
of the New Jersey Supreme Court in 
the mandamus proceedings instituted on 
behalf of the city of Newark, to com- 
pel Insurance Commissioner Vivian M. 
Lewis of New Jersey, to change the 
valuation on the deferred dividend poli- 
cies of the Prudential Insurance Com- 
peny. 

Summarizing his argument, City At- 
torney Herbert Boggs said: 

Argument for City. 

“The taxing act of 1903 and the sup- 
plement of 1906 intended to exempt from 
taxation only so much of the liability 
of the company upon policies as is em- 
braced in the re-insurance reserve or 
fund, the net reserve, the assets of the 
company held to pay the face of the 
policy, the sum fixed and expressed in 
the policy, to be paid upon the death 
of the assured. 

“This is showa by the language of 
the taxing act itself. The amount to be 
deducted for liability on policies is not 
the gross amount insured by the policy, 
but the value of the policy at the date 
mentioned in the act. It is also shown 
by the fact that the value thus to be 
deducted is to be the value computed 
by the commissioner of banking and in- 
surance, according to law. 

“This value is computed by the com- 
missioner, not for the purpose of tax- 
ation, but for the security of the busi- 
ness and the safety of the assured. The 
method of calculation and computation 
provided for only results, and can only 
result, in the ascertainment of this re- 
serve for the security of the sum ex- 
pressed in the policy to be paid on the 
death of the assured. 

“This amount thus ascertained by 
this calculation and computation under 
the act of 1992, and its supplements, is 
the only deduction that the taxing act 
allows to be deducted by the company 
on account of its liability upon its poli- 
cies, regardless of what the actual ha- 
bility may be. 

“The liability of the company upon 
its deferred dividend clauses of its poli- 
cies is a liability upon its policies ani 
part of its general liability, but the 
Legislature has not seen fit to allow any 
deduction whatsoever by reason of this 
dividend liability. It has confined the 
deduction to the gross amount insured 
and to the present value of that gross 
amount, 

The sum of $24,441,441 is justly sub- 
ject to taxation as part of the property 
of the company, and the company 
should not be permitted to escape tax- 
upon this great sum merely be- 
this arbitrary and unwarranted 
action of the commissioner in adding 
it to his certificate of valuation of poli- 
cies.” 

Contentions of the Company. 

The Prudential was repesented by 
Richard V. Lindabury, Edward D. Duf- 
field and Major Carl Lentz. 


ation 


cause of 


Mr. Duffield, in concluding his argu- 
ment on behalf of the company, held: 
“The effect of an interpretation of 


the commissioners duties in accordance 
with the contention of the city in this 
would be one of far-reaching im- 
portance. Every one of the company’s 


9,000,000 policyholders is interested 
therein. Their interest is that the 
Company should be required by the 


commissioner to preserve a reinsurance 
fund sufficient to meet all, not some, 
of its policy liabilities. 

“But the effect would be even broader. 
Not only are the Prudential’s policy- 
holders affected, but the policyholders 
in every company now doing business 
or which may hereafter seek to do the 
business of life insurance in this State 
will be equally affected. 

“If insurance companies are to be 


permitted to do business in this State | 


without requiring them to maintain 
adequate reserves to meet all forms of 
liability arising out of their policy 
contracts, the result cannot but be 
disastrous to the insuring public. To 
safeguard their interests and to protect 
them against insufficient reserve is the 
purpose of the creation of the insurance 
department and the employment of a 
commissioner and actuaries. 

“The question present is, therefore, 
not merely one of taxation, but of pub- ! 
lic policy. The city of Newark is seek- | 
ing by a technical and forced con-| 
struction of the law to render ineffica- 
cious the work of the department and 
to nullify the safeguards which the 
Legislature in its wisdom has given to 
the insuring public; vo destroy the 
restrictions which have been placed 
upon the doing of the business of a 
life insurance company doing business 
in this State, and to permit it to be 
done without regard to the security of 
the business or the safety of the per- | 
sons insured, and all to deprive the| 
company of an exemption which is an 
admitted liability. 

“We submit that no such limitation 
should be placed upon |jthe commis- 
sioner, but that he should ‘be allowed 
to do as he has done—take into con- 
sideration in valuing the company’s 
policies and distermining its liability 
on such policies every source of lia- 
bility which may appear in the policy 
contract.” 

Three Pertinent Questions. 

Major Lentz discussed three questions | 
involved in the case during his argu- 
ment on behalf of the company. These 
were: 

First, is 











the fund of $23,441,441 a 
liability on policies? Second, were the 
obligations under these policies by 
which the holders of the beneficiaries | 
were entitled to share in the profits, | 
an element of liability which was taken | 
into consideration by the banking and 
insurance commissioner prior to De- 
cember 31, 1910? And, third, are these 
computations correct? 

The first question, Major Lentz said, 
was merely one of law, and had al- 
ready been decided by the Court of 
Errors and Appeals in the preceding 
litigation. The second question was | 
one of fact and was answered by both | 
the commissioner and the devartment’s 
actuary during the course of their testi- | 
mony. From this testimony, which was 
uncontradicted, it appeared that it had 
not been taken into consideration as an 
element of liability prior to December 
3i last. 

The third question Major Lentz sub- 
mitted was also answered by the de-| 








UNUSUAL FEATURES 
IN LIFE, ACCIDENT AND HEALTH INSURANCE 





SHORT FORM POLICIES 


NEW METHODS OF COMPENSATION 


EASY TO READ AND UNDERSTAND 
LOWEST NON-PARTICIPATING RATES 


CLEAR-—TERSE 





The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 








Organized in 1880 


Michigan and Pennsylvania. 


The Minnesota Mutual Life Insurance Company 


This Company has entered upon a period of expansion and has 
exceptional opportunities for a number of good men in Minnesota, 
North Dakota, South Dakota, Nebraska, Missouri, Illinois, 
Write. 


E. W. RANDALL, President 


ST. PAUL, MINN. 


Do it now. 








CAPITAL $1,000,000 


Management. 


Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 








FEDERAL LIFE 





address 





To the right man we are prepared to offer a permanent Contract carrying 
LIBERAL First Year and Renewal Commissions. 

We want a competent Manager for Toledo and Northwestern Ohio. 

Contracts strictly Commission and without advances or salaries. 


ISAAC MILLER HAMILTON, President, 


If interested 
CHICAGO 








partment’s actuary, whose testimony | 
showed that if anything the fund ought | 
to be about $37,000 larger than it is. 
There is, therefore, he declared, no 
doubt that the fund represents liability | 
on dividend participating policies; that | 
it never had been included prior to 
last year, and that it is substantially 
correct. 





ADDRESSES STUDENTS. 





W. C. Johnson Tells California Uni- | 





Southland Life Insurance Company 


HALF YEARLY STATEMENT 

Increase in Mortgage Loans from. 
Increase in Assets from 
Increase in Keserve for the benefit of px 
holders from........... 


GOOD MEN will be given liberal contracts for agency service 


DALLAS, TEXAS 





$307,594 to $460,000 

- 589,728 to 661,835 

cy- 

Sdekaneendniins 128,925 to 216,168 
ebeeusaccesesseonne $10,230,000 





n Arkansas and Texas, and the Home Office man- 
agement will help them to succeed. 


JAS. A. STEPHENSON, President. 








versity Students About Life 
Insurance. 





William C. Johnson, vice-president 
and general manager of the Columbian 
National Life, who is now in the West, 
dealt with some of the practical prob- 
lems affecting the administration of life 
insurance in addressing the students of 
the Insurance Course at the University 
of California last week. 





Showing Their Mettle. 

What may be accomplished by a corps 
of workers acting under capable direc- 
tion is shown by the fine business se- 
cured for the National Life of U. S..A. 
by Topping and Howell of Chicago who 
were appointed general agents for the 
Company a short time ago. The office 
is now writing business at the rate of 
over $200,000 a month, and it hasn’t got- 
ten into its proper stride yet. 








LEAVES INSURANCE WORK. 





H. H. Behse Quits United States 
Health and Accident to Join Manu- 
facturing Concern. 





H. H. Behse has resigned as vice- 
president and agency manager of the 
United States Health and Accident In- 
surance Company of Saginaw, Mich., 
to become director in a manufacturiag 
concern in that city. 

He is succeeded as agency manager 
by R. P. Shorts who for some time 
past has been in charge of the Com- 
pany’s legal department. His practical 
insurance experience was gained in the 
field, first as a soliciting agent and later 
as a district manager. 

Though drawn to manufacturing be- 
cause of its attractive financial possi- 


bilities, Mr. Behse will not altozether 
lose interest in underwriting affairs and 
the management of the United States 
Health and Accident will still have the 
benefit of his counsel. 

A thorough student of accident in- 
surance and understanding it as few 
men do, it is a matter of deep regret 
that the business does not offer suffi- 
cient financial return to justify a man 
of Mr. Behse’s capacity continuing in it. 





The Federal Printing Co., of New 
York, must pay to Charles McMichael 
a former paper cutter in the company’s 
plant, $30,152, damages for the loss of 
one of the man’s hands. The accident 
occurred in October, 1908, and the 
argument of the plaintiff was that the 
cutter was not in good condition. 
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Liberality of Modern Policies---Contrast Between The Old 
and The New..* 





The marvelous growth of life insur- 
ance and its development to meet the 
changing conditions of society are 
themes on which our friends of the 
agency department never tire, yet such 
subjects are seldom discussed before the 
Actuarial Society although a free dis- 
cussion of modern conditions -by this 
scientific body should be good for all of 
us, having the effect of bringing our 
ideas into closer harmony, and keepinz 
all of us from overstepping the bound’ 
of what we may generally agree upon 
as careful and conservative principles. 
Moreover, I do not remember to have 
seen much in the way of comparison of 
the old with the new 

About a hundred years azo life in- 
surance was very little known in Amer- 
ica, but fifty years ago several compan- 
ies had been formed and were already 
demonstrating their success. Forty 
years ago the success of the few had 
tempted many into the field, and the 
succeeding ten years was a period of 
disaster for companies which had at- 
tempted too much on their limited re- 
sources. 

Then there followed a term of satis- 
factory growth which saw the death 
from natural causes of the tontine sys- 
tem, and the substitution of deferred 
dividends, which unfortunately retained 
some of the weaknesses of the tontine 
system, especially the tendency to ex- 
travagant estimates impossible of ful- 
fillment. Deferred dividends properly 
managed have much to commend them 
and do not deserve the popular condem- 
nation which has been aroused by some 
theorists, who seem to prepare only for 
fair weather sailing. The deferred divi- 
dend system has proved itself of much 
value to life insurance as well as to the 
public, preserving some companies 

* Paper read by Henry Moir, Associate Actu- 
ary of the Home Life, before the recently held 
meeting of the Actuarial Society of Ameria. 


KENTUCKY GETS INTO LINE 


IN PLACING BAN ON ROUNDERS. 
Commissioner Bell to Discriminate in 
Granting Agents Licenses—Some 
Questions Asked. 

Following the exampie of New York, 
Indiana, Kansas and other States, In- 
surance Commissioner Bell of Ken- 
tucky, has decided to require that ap- 
plications for a license to write life 
insurance must be signed by the appli: 
cant and the general agent he propos- 
es to represent. This will apply also, 

to agents of domestic companies. 

On the back of the application 
biank appears a copy of the Kentucky 
statute relative to rebating and a 
statement defining the attitude of the 
commissioner as regards’ twisting, 
which must be read by the applicant. 

The following questions must be an- 
swered: 

1—What is your principal business? 

2—Do you intend to devote your 
whole time or part time to insurance? 

3—Where have you resided during 
the past five years? 

4—Name all of the companies you 
have represented during the past five 
years, and your address when you rep- 
resented éach company. 

5—In the order of your answer to 
question 4 give reasons for leaving 
each company. 

6—Do you owe any company or gen 
eral agent with whom you are now or 
have been under contract any moneys 
for net premiums due?—If so, give full 
particulars. 

7—Has your license ever been sus- 
pended or revoked by the insurance 
department of this State or any other 
State?—If so, give full particulars. 

8—Has your application for a bond 
ever been declined?—If so, give full 
particulars. 





through periods of stress, and encourag- 
ing the habit of looking to the future 
on the part of policyholders, who in 
many cases have maintained their in- 
surance for the sake of the coming divi- 
dends. 

Recently we have again entered on a 
period of expansion, and very rapid ex- 
pansion, in the number of new com- 
panies, while the last ten years has 
seen a broadening influence at work in 
almost every direction; new business 
has been growing by leaps and bounds 
in spite of the setback which took place 
in 1906 to 1908; and in every direction 
there is noticeable a tendency toward 
liberality and fair treatment. The pre- 
sent seems therefore a fitting time for 
us to pause and consider the probable 
effect of these developments. 

A policy contract of fifty years azo 
was a very different cocument from a 
policy contract of to-day, and some of 
the restrictions which were then thought 
right may be quoted by way of illus- 
tration: 

Fifty Years Ago. 

The sum insured was payable 60 or 
9) days after proof of death. 

Death by suicide; at the hands of 
justice; or in consequence of a duel or 
violation of law made the policy abso- 
lutely null, void, and of no effect. 

A change of occupation to any involv- 
ing hazard—such as marine or railroad 
service, or military or naval service— 
voided the policy. 

Travel and residence, even within 
many parts of the United States, with- 
out a permit, voided the policy. Even 
a visit to Florida, New Orleans, or the 
Rocky Mountains, without permission 
endorsed upon the policy, would render 
the insurance void. 

If the premium were not paid on or 
before the due date the policy lapsed 
immediately, and in rare instances were 
surrender values afterward paid on 
such lapsed policies. 

‘jue old policies never contemplated 
the granting of loans on security of the 
reserve values. 

Guaranteed ‘surrender values were 
then practically unknown, anyone desir- 
ing to surrender being at the mercy of 
the company. 
through non-payment of a premium 
values were, as above stated, seldom 
allowed. 

A misstatement of a trifling fact in 
the application or medical report was 





If a policy uad lapsed | 


then frequently made a cause for void- 


ing the policy obligation. 
To-Day. 


To-day it is almost universal to pay | 


the sum insured immediately. 


To-day the first restriction does not | 


apply for a longer period than two 
years, and seldom for a longer period 
than one year after the policy is issued, 
and the others do not apply at all. 


! 


To-day a change of occupation, not 


contemplated when the policy was 
taken, does not vitiate the contract. 
To-day a policy taken in good faith is 


| 


world wide from its inception, even if} 
the insured were to go lion hunting in| 


Central Africa. 

To-day the policy contracts give a 
month’s 
mium ean be paid without loss of bene- 


| 


grace during which the pre-| 


fit, while in event of lapse some speci-| 


fied form of value is available without 
action on the part of the insured. 

Now all policies contain stipulated 
loan values, available at very moderate 
interest rates on security of the policy 
only. Usually the loan can be obtained 
on a few ‘hours’ notice, and can be re- 
paid any time at the convenience of the 
borrower. 

To-day liberal values are guaranteed 
in various forms, and if the policy lapses 
the optional values can still be claimed 
for a reasonable time, one of them 


being automatic if no election is made | 


within the specified time. 
To-day such a misstatement can only 
(Continued on page 10.) 











METROPOLITAN LIFE INSURANCE COMPANY 


The 
Metropolitan Life 
L[nsurance Company 


(Incorporated by the State of New York) 
(Stock Com xy) 


‘Ot the People 
the Comp any By the People 
- For the People 


The Daily Average of the Company’s 
Business during 1910. was: 

507 per day in Number of Claims Paid. 

6,163 per day in Number of Policies 
Issued and Revived. 

$1,428, 738,00 per day in New Insurance 
Issued and Revived. 

$212,733.23 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$121,717.71 pe> day in Increase of 
Assets. 


OHN R. HEGEMAN, President 
J 


HOME OFFICE BUILDING 








J. G. WALKER. President 
T. WM. PEMBERTON, ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company 


THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company 

Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 
eI Ns ia aisictiinpteneseionts vee eee $6,338,576.82 
Liabilities December 31, 1910, . opskbideubre saWuEseseouses ae ° 5, 106,996.02 
Insurance in Force December 31, 1910..... svevecvccese exseeees 72,440,374.00 
Total Payments to Policyholders since Organizatio yn. ov esas escees- ces 10,786,598 ,97 








INDUSTRIAL INSURANCE 


CUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living 


THE UNION LIFE ASSURANCE COMPANY 


H. POLLMAN EVANS, President Head Office, TORONTO 











Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I*beral Industrial Policy 








The Great Western Life Insurance Company 
of Kansas City, Missouri 


GEORGE STEVENSON, Jr., President JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


Desirable general agencies for men with records as producers. Address the Company 








Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL. 











ACTUARY WANTED 


WANTED—Competent young actuary for either all or part time. 
Give references and compensation desired. 
Address “ACTUARY,” care of 


THE EASTERN ‘UNDERW RITER 
105 William St., New York City 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the, ofj.ce 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.,; under the act of 
Congress of March 3, 1879 





LIMITATION LAW. 


BUSINESS 


The president of one of the large life 








insurance companies has asked an ex- 
pression of opinion on the part of The 
Fuastern Underwriter as to the advisa- 
bility of a law such as that of New 
York State, which limits the amount ol 
business a company may write during 
a calendar year. 

Regardless of the sense of justice in 
Sections 96 and ¥7 ie so-called Arm- 
strong law, there can be no doubt but 
that those responsible for their enact- 
ment had one purpose in view, namely 
the reduction of expenses in the conduct 
of a life insurance business. An expense 
ranging from 150 to 20) per cent., or 
over, in the securing of new insurance 
was common to a number of companies. 
The Armstrong committee attributed 
this to two causes: First, incompetent 
management, necessitating the use of 
money to purchase that which should 
be supplied by managerial braias; and 


second, the great race for supremacy in 





volume, without due consideration as 
to what might be termed an adequate 
cost. 

Tc meet the situation, two laws were 
enacted, namel 

Section 96, which placed a limit on 


the new insurance which a company 


might write in a single year, and 


Section 97, limiting the expense at 


business could be secured. 


which new 


There really was reason for a law 


no 
such as Section 96. Assuming that con- 


ditions discovered in the investigation 


h as to warrant legislation fix- 





were su 

ing the maximum cost at which new 
business «ould be secured, why should 
the Legislature also place a limit on 
the amount of ance which a com- 
pany might write? The bill fixing the 
maximum expense at which new insur- 


ance could be secured, must surely have 
aimed to name a figure well within the 
expense loading, so that business writ- 
ten on such a basis would not be placed 
on the books at a loss. Insurance thus 


secured adds strength to company. 


Wt 


therefore, fix a limit’ 






at is a puzzle few have been able to 
solve. It is explainable only in the fact 


that uliar people and revel 
in dealing In ‘applying 


remedies for the correction of evil prac- 


we are a pe 


with extremes. 


tices, legislators are prone to enact 
measures under which the innocent 
suffer for the acts of the guilty. 
This is true, not alone in connection 


with insurance, but of affairs in gen- 
eral. 

For example; the writer though a 
resident and property-owner in a New 
Jersey city for the past seven years, 
was refused the right to vote on Tues- 
last week. The Judges of Elec- 
that only those who had 
person were allowed to 
explained that absence 
from the city on a business trip extend- 
ing for some six weeks had made it im- 


day of 
tion stated 
registered in 


vote. It was 


possible to register on either of the 
dates stipulated; all of which was of 


no avail. 

Such a law in our humble opinion, 
seems like the height of absurdity; at 
least applied to our case, and yet 
we presume it has been found essential 
in order to provide an honest election. 
New York legislature 
has, in a Measure, removed the restric- 


as 


However, the 
volume of business by 
increasing amount 
insurance each year, illus- 
trated by the of the New York 
Life. During 1910, the limit of business 
for that company was $150,100,000. For 
this the company is privilezed to 


pay for $177,000,000. 


tion as to new 


making possible an 
of new as 


case 


year 


Assuming its saving in renewal ex- 
penses from the ratio fixed by the legis- 
lature is 
the full amount above-named, it will be 
privileged to make a gain of $21,240,000 


during 1912, 


12 per cent., and it pays for 


bringing its total new busi- 


ness to practically $200,00,090. 


It will thus be seen that a company 


may show a very substantial gain in 


new insurance each and not vio- 


late 
The 


year 
the law. 

has been 
under the impression that all New York 


Eastern Underwriter 
companies expressed an approval of this 
of 
Armstrong 
held be- 
tween representatives of the New York 
life 
executives to 


Prior to the modification 
of 


conterences 


measure. 


Section 96 the so-called 


law, several were 


Insurance Department and insur- 
consider 
bill, and 
measure finally enacted into a law 


submitted, it 


ance 
the 
the 


company 


draft of a suitable when 


was Was pronounced 
the 


representatives 


as 
satisfactory for 


but 


not only present, 


also the future, by 


of companies chiefly concerned. 





WEEDING OUT THE UNWORTHY. 


Prompt and cordial co-operation among 
State insurance officials promises to ma- 
terially restrict, and we believe eventu- 
ally will wholly suppress, the operations 
And 
general public, and honest 
underwriters are truly thankful. 

i and not so long ago 
ier, that certain of the Southern and 
Middle Western States were hot-beds for 


of wild-cat insurance companies. 


for this the 





time was, 


eit! 


the creation of fake fire insurance com- 
Their seductively 
printed, was 
the aggre- 
gate an enormous business was done by 
the were not 
worth more than what they would bring 


panies. literature, 


worded and attractively 


widely disseminated and in 


fakers, whose policies 
as waste paper. 

Daring as were the wild-cat company 
was 


promotors, it hard to get a case 


against them because of the unwilling 
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LIBERALITY OF MODERN POLICIES. 


(Continued from page 9.) 

be used within the first year or two 
after the policy is issued, and even prov- 
able fraud in obtaining the policy would 
not give a company good ground for 
contesting payment in most States after 
the date when the policy becomes “in- 
contestable.” 

The foregoing are quoted not as a 
complete list of the liberalizing feat- 
ures but only as affording illustrations 
of the more important changes which 
have taken place during this short period 
of fifty years, a period not much more 
than the expectation of life of some 
of our younger members. 

The liberal spirit thus exhibited has 
been a natural and reasonable de- 
velopment. The concessions to policy- 
holders, that is to the public, have 
almost invariable been projected and 
designed by the companies themselves; 
and, while many of them have now 
been incorporated in the laws of vari- 
cus States, such laws have foliowed 
the practice of companies and I cannot 
find that any real improvement or ad- 
vance toward liberalty, claiming to be 
scientific and sound, has ever been 
initiated through legislation. Most, if 
not all, of the liberal features above 
outlined had been adopted by the more 
progressive companies prior to the 
period of investigation which began in 


1905, and the laws passed in many 
legislatures in the years 1906 to 1910 
only gave expression to the liberal 


spirit of the age, thus helping to bring 


about a uniformity in the conditions 
of policies issued by all classes of 
life insurance companies. Since these 


modern laws have been passed we have 
entered on a changed period of compe- 


tition, and it is the new era which 
deserves our best attention. 
All of the privileges quoted above 


were made compulsory under the laws 
passed by many States after the feverish 


investigations of 1905 to 1907; and we 
may be thankful that all the legis- 
latures did not attempt, as some of 
them did, to take up and force upon 
us the impractical ideas which were 
ness of governing officials to aid one 
another. 

Conditions are different now. State 


that effective work in 


protecting their constituents against un- 


officials realize 
worthy schemes and schemers, can only 


be had by co-operative effort and this 


they are prepared to extend. 

Under the new order the wild-cat 
surance doomed, and 
be clearer when 
pest is finally stamped out. 


in- 
the 
the 


company is 


atmosphere will 





“DIVIDENDS” A MISNOMER. 
issue of this week mention 
of a contemplated move by 
the Federal Government seeking to im- 
pose a tax (income) on the dividends 
paid to policyholders holding partici- 
pating contracts. 

Of there is no such thing 
as a “dividend” to policyholders. The 
latter advance a maximum premium to 
the company, based on a certain 
tality expense rate, and interest 
income return. If it is found that such 
a payment is not needed to carry the 
risk, the excess, or over-payment is 
returned to the policyholder, to whom 
it belongs. That is in no sense a 
“dividend.” The name is a misnomer, 
and companies would do well to make 
a change by giving it a title which 
would describe what it really is. In- 
cidentally such a move might save 
companies from embarrassing situa- 
tions such as described above. 


In our 


is made 


course 


mor- 
and 


strongly 
tneorists. 

Since the new laws in general follow- 
ed the existing practice of the better 
companies, we may leave this part of 
the subject with only passing comment. 
But in one or two directions the work 
ot the theorist is seen in the laws, as, 
for example, in the provision which 
appears to compel an annual distribution 
of the surplus earned for the precedng 
year. This matter is not a very serious 
one fron an actuarial standpoint, because 
care and foresight enable us to overcome 
the objectionable features and _ to 
adopt rules giving fair average results. 

An Objectionable Statute. 

The most objectionable condition 
introduced by the new laws was to 
my mind the limitation placed upon 
what is now called the “Contingency 
Reserve” taken in conjunction with 
the compulsory distribution of surplus 
annually. The original plan of the 
Investigating Committee in New York 
was to limit the contingency reserve of 
large companies to 2 per cent. of the 
net values of any company’s policies. 
Practically this was 2 per cent. of the 
assets. It should be remembered that 
the restriction was introduced when 
the market value of securities had to 
be used each year, the amortization 
law coming much later; and it was 
enly with the very greatest difficulty 
that the companies got an extension of 


urged by some prominent 


this contingency reserve to a 5 per 
cent. limit in the case of very large 
companies, smaller companies being 


permitted to keep a larger proportionate 
free surplus. Even this last amount, 
5 per cent. of the net values of policies, 
is too small to cover losses which are 
liable to occur in securities; the 
question indeed is one which should 
he left to the discretion of directors, 
who can then be held blameworthy if 
anything goes wrong. 

Occasionally also there is a conflict 
in the laws of two States which may 
cause unfortunate conditions approach- 
ing injustice when a company operates 
in both; as for example, the 20 per 
cent. surrender charge law of Louisiana. 


Most of the States have passed laws 
regulating the maximum _— surrender 
charge which any company operating 


in the particular State may deduct from 
the reserve value. The most general 
rule is to permit companies to deduct 
$25 for each $1,000 of the sum insured. 
Louisiana is the only State which fixes 
the maximum surrender charge at 20 
per cent. of the reserve value. The 
result is that on recent low-priced poli- 
such as ordinary life policies at 
young ages, the 20 per cent. surrender 
charge is smaller than a conservative 
actuary would approve. 
Still Further Development. 

So much for the experiences we have 
enjoyed during the past five years, 
whch we may call the phase of “Com- 
pulsory Lberality.”” We have now en- 
tered on a very different phase of de- 


cies, 


velopment, just as interesting and 
perhaps even more important. Since 


the privileges of five years ago have 
been made compulsory; and since all 
of the larger companies have been 
compelled to pay annual cash dividends: 
and since the reserve bases 27e ap- 
proximately the same in different com- 
panies, the Spirit of Competition has 
burst forth again in new directions, 
making policy contracts still more 
liberal for the public in such matters 
as 

Ist.—Dividends; 

2nd.—Surrender Vaues;: 

3rd.—Removal of Restrictions and 
increased Privileges; . 

and even in 

‘th.—Selection of Risks. 

Some comment on these heads may 
bring about a valuable exchange of 
ideas. 

(To be continued.) 





A neat souvenir in the form of a 
watch fob is being distributed by the 
Alabama Fidelity & Casuaity Company, 
of Montgomery. Underwriting Manager 
H. C. Forbes has our thanks for remem- 
bering this office. 
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JOHN H. LAW TO RETIRE. 





Prominent Associate Western Manager 
of the Royal to Cease Active 
Business. 





With the close of the present year 
John H. Law, of Chicago, will retire as 
associate Western manager of the 
Royal Insurance Company and cease 
active business life. He is 76 years of 
age and has been continuously in the 
service of the Royal since 1852. 

On and after January 1 the Western 
management of the Company will pass 
to George W. Law, a younger brother 
of John H., and the latter’s associate in 
the business for years. 

Philip W. Cadman, who has handled 
the claim department, and Edward 
Stansbury, superintendent of agencies, 
will become assistant Western man- 
agers. 

While John H. Law has not given 
close attention to the affairs of his of- 
fice of late years, in earlier times he 
was a powerful figure in the West; 
alert to safeguard the interests of his 
Company, and never going out of his 
way to avoid trouble. And yet though 
a determined fighter, he was never a 
vicious or an unfair one, and some of 
his keenest business opponents were 
and are numbered among his closest 
personal friends. 

Prior to 1900 the Western department 
offices of the Royal were located at Cin- 
cinnati, but in that year, for greater 
convenience, they were transferred to 
Chicago. 





GENERAL AGENCIES MERGE. 





George Berry, of Syracuse, Joins Forces 
With Whilden & Hancock, of New 
York City. 





The general agency of George Berry, 
Syracuse, representing the Allemannia 
Insurance Company and German-Amer- 
ican Insurance Company, both of Pitts- 
burgh, has consolidated with Whilden 
& Hancock, of New York city, and on 
and after December 1 all agents of the 
German-American in New York State 
and all representatives of the Alleman- 
nia in the State, except those in the 
suburban territory and New York city 
will report direct to Whilden & Han- 
cock. 

Mr. Berry has been elected vice-pres- 
ident of Whilden & Hancock, and will 
move to New York at. an early date. 
He will continue to have direct super- 
vision over the business of the above 
companies in the territory mentioned, 
and will also supervise New York State 
for the other companies represented by 
Whilden & Hancock, including the Cen- 
tral National, of Chicago; Austin and 


Commonwealth, of Texas; Republic Un- 








San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 









office in Liverpool 






Surplus, ce wa & 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 


funds largely supplied by had 


U.S. Cash Assets, Dec. 31, 1910 $13,745,408.53 
5,155,974.57 
3,239,491.00 
1,427,290.00 
1,051,543.00 





derwriters of Texas, and the New Jer- 
sey Fire, of Newark. 

The consolidation will give additional 
facilities to agents of the companies 
mentioned. Mr. Berry has operated a 
very successful general agency writing 
business in excess of $100,000 per an- 
num for the two companies mentioned. 
The Allemannia has been under his su- 
pervision in the Empire State for over 
ten years, 





CULTIVATING HOME FIELD. 





Dixie Fire Retires from a Number of 
States to Concentrate Its Efforts 
in the South. 





Appreciating the opportunities afford- 
ed in its home territory the Dixie Fire, 
of Greensboro, N. C., has decided to con- 
centrate its efforts in that direction 
more vigorously than it has done hither- 
to. The South is growing rapidly and 
by proper cultivation, Vice-President 
Bush feels the Company can secure a 
very substantial share of new and high- 
ly desirable business. 

In line with that policy the business 
of the Dixie in Massachusetts, Connecti- 
cut, Rhode Island, Delaware, New Jer- 
sey, Michigan and Wisconsin, has been 
reinsured in the Commercial Union, of 
England, the Greensboro company with- 
drawing from the States named. 

The New England States, New York 
and New Jersey have been swpervised 
for the Dixie Fire, by the E. E. Hall 
general agency of New York city. 

At present the Pennsylvania, Dela- 
ware, Maryland, District of Columbia 
and West Virginia territory is in charge 
of the American Agency Company of 
Baltimore, of which Paul Turner is 
president. It is planned to retire from 
Pennsylvania, and Delaware at the close 
of the present month; continuing to 
operate however in Maryland, District 
of Columbia and West Virginia. The 
field to be added to that traveled by E. 
G. Michaels, of Richmond, the Virginia 
special agent. All representatives in 
the territory will report direct to the 
home office at Greensboro. 

Changes in West. 

In the West it is planned to terminate 
the general agency arrangement now 
had with Bierce and Sage, of Detroit, 
before December first; all risks in the 
States of Michigan and Wisconsin being 
assumed by the Commercial Union. 

The Company’s experience in Ohio 
having proven unusually favorable, rep- 
resentation will be continued there, the 
territory, however, being turned over to 
John L. Coleman, special agent, for| 
supervision in addition to the States of 
Kentucky and Tennessee which he now 
handles. 

Continues in New York and Other East- 





ern Cities. | 
Though retiring from many States the | 
Dixie will continue its agency in New' 


Civerpool 
ano F-onidon 









York and other prominent centers of 
the East, where it has a goodly volume 
of busines: and its prospects justify 
such a course. 

When Mr. Bush assumed the vice- 
presidency and general management of 
the Dixie Fire several years ago, the 
Company was spread out over a wide 
territory, and its plant was an expensive 
one. After a critical study of condi- 
tions he concluded that the proper 
course for the Company to pursue was 
to concentrate in the South, where the 
institution was better known than else- 
where, and where the business could 
be more effectively controlled from the 
head office. 

This sensible conclusion, which Mr. 
Bush has since held firmly in mind has 
been followed gradually and the changes 
above recorded are in line therewith. 

The Company has now withdrawn 





1) 


from all territory it plans leaving, and 
the reinsurance of a portion of its ousi- 
ness, not only reduces its liabilities by 
a substantial sum, but materially adds 
to its net surplus At this time the 
liabilities of the Dixie are lesa than 
$500,909, while its policyholders’ surplus 
exceeds $700,000. 

With a compact and hig&ly friendly 
field under close and experienced super- 
vision, the Dixie Fire is in fine position 
to build up a business that will place 
it among the leaders of the South, and 


such we confidently believe it is des- 
tined to be. 

George F. Buer has been appointed 
special agent in Minnesota, Wisconsin, 
Iowa and Nebraska for the Western, of 


Pittsburgh 
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WOMAN OR CHILD CAN OPERATE 


Our one quart brass and nickel fire extin- 


guishers are included in the lists of approved 
fire appliances issued by the National Board 
of Fire Underwriters. 


“WE Inspection Label 


Your assured need «‘Pyrene” in their homes, 


stores, factories, automobiles and motor boats. 


WRITE TODAY for agent’s discounts, price 
lists and descriptive booklet. 


Pyrene Manufacturing Co. 


410 East 32nd Street, 


NO FREEZING 
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NEW YORK CITY 
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Losses Paid in the United States 
HENRY W. EATON, 


G. W. HOYT, 


J. B. KREMER Jr. and T. A. WEED, 


NEW YORK OFFICE 













$122,000,000.00 
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COMPLETES ITS PROGRAM 


IN LINE. 





BOSTON AND JERSEY 





Entire Eastern Union Field Regulated 
—H. E. Rees New President of 


~ Organization. 





Just twelve months after the re- 
organized Eastern Union began its am- 
bitious program of revising the method 
of compensating agents in the vast ter- 
ritory under its jurisdiction, the work 
has been completed in all save a few 
minor details that will soon be dis- 
posed of. 

The annual gathering of the associa- 
tion was held in this city on Thursday 
last, attendance thereat being unusually 
large and representative. 

Interest centered about the reports of 
the committees on Boston and North 
Jersey, the only open centers in the en- 
tire territory, and both of which it was 
highly desirable should be properly at- 
tended to. 

Boston especially had been a source 
of trouble, and at times it appeared al- 
most impossible to draft a workable 
plan for its government that would be 
acceptable to all parties at interest. 

But the responsible committee kept 
resolutely at its assigned task, the final 
result being the adoption of a plan 
which becomes operative as soon as the 
Suburban Association is formed, and in 
any event not later than January 1, 1912. 

North Jersey too was taken care of, 
agents in that field being allowed 20 
and 25 per cent., once they sign an 
agreement now being prepared. 

In turn reports were also had from 
the committees on West Virginia, Phila- 
delphia, Buffalo and Pittsburgh; that 
upon West Virginia being referred back 
to the committee presenting it with in- 
structions to get from companies in the 
State an agreement looking to uniform 
commissions. 

Underwriters’ Agencies. 

A feature of the gathering was the 
reading of a letter received from a com- 
mittee of local agents of Buffalo, Pitts- 
burgh and Baltimore, asking that the 
Union give early and thorough ‘consider- 
ation to the question of underwriters’ 
agencies, which has come to be a sharp 
issue in Baltimore where one Union 
company has appointed an agency for 
its underwriting connection in defiance 
of the Union regulation of sole agencies. 
The letter of the agents was referred 
to the executive committee. 

Tribute to President Lock. 

Frank Lock, the retiring president of 
the organization, who was unable to at- 
tend the meeting, in a message read by 
the chairman, expressed his keen ap- 
preciation of the cordial help given him 
by the members during his administra- 
tion, and promised, while declining to 
consider re-election to the presidency, 
to continue to give every possible help 
to the good work the Union was en- 
gaged in. 

During the trying period following its 
reorganization the Eastern Union had 
a most difficult mission to perform, and 
fortunate indeed was it that a man so 
well endowed as Mr. Lock was chosen 
to direct its policy. 

Clear headed, broad minded, diplo- 
matic and as ruggedly honest as the 
cliffs of his birthplace, Mr. Lock worked 
in season and out in the interests of the 
association, and that the past twelve 
months have been so fruitful of results 
is due in very large degree to Mr. Lock’s 
activities. 

That the Union members realized the 
debt due the retiring president was at- 
tested by the rising vote accorded him, 
and the reluctant acquiescence in his 
wish that his name be not again offered 
for the presidency. 

Election of Officers. 

By unanimous vote the ticket offered 
by the nominating committee was elect- 
ed as follows: 


President, Henry E. Rees, secretary 
Aetna Insurance Company. 
Vice-president, A. E. Duncan, presi- 


dent Franklin Fire Insurance Company. 
Treasurer, George W. Burchell, vice- 


president Queen Insurance Company. 

Secretary, Howard De Mott. 

Large Cities Committees. 

As appointed by President Rees, mem- 
bership upon the large cities commit- 
tees of the Union is now made up as 
follows: 

New York—M. O. Brown, chairman; 
E. H. A. Correa, C. G. Smith, H. W. 
Eaton and A. M. Thorburn. 

Philadelphia—E. C. Irvin, chairman: 
A. H. Wray, C. F. Shallcross, A. E. 
Larter and R. Dale Benson. 

Boston—C. E. Galacar, chairman; 
Geo. C. Howe, G. W. Babb, E. B. Cowles, 
F. W. Sargeant, Edward Milligan, E. 
Winchester, E. C. Brush, Chas. E. 
Parker and J. M. Hare. 

Buffalo—E. G. Richards, chairman; 
H. F. Atwood, E. W. West, J. H. Stod- 
dart, Edward Milligan, C. G. Smith and 


A. N. Williams. 
Pittsburgh—J. O. Platt, chairman; 
Edward Milligan, R. C. Christopher, 


George W. Dewey, C. D. Dunlop, C. A. 
Ludlum and William Hare. 

Baltimore—A. N. Williams, chairman; 
J. A. Kelsey, R. Emory Warfield, A. E. 
Duncan and G. W. Burchel. 





WILL REMOVE TO BALTIMORE. 





Citizens Fire to Leave Charlestown— 
Strong Casualty Interests to Co-op- 
erate in Company’s Development. 





An announcement of unusual interest 
to the underwriting world is that made 
by Secretary R. W. Alexander of the 
Citizens Fire, of Charlestown, W. V3., 
regarding the future of the Company. 

Mr. Alexander says that certain in- 
terests prominently identified with the 
Fidelity & Deposit Company, of Balti- 
more, having become stockholders in 
the Citizens Fire as well, the two com- 
panies will work in harmony in future, 
which means that the fire institution 
will have the benefit of the powerful 
backing of the casualty corporation, and 
all that such endorsement implies. The 
management and control of the Citizens 
Fire, however, remains as now, 

It is planned to remove the head- 
quarters of the Charlestown company 
to Baltimore on December 1, convenient 
and well arranged offices having been 
secured in the Fidelity building. As 
rapidly as conditions warrant the assets 
of the Citizens Fire will be increased, 
the purpose of the management being 
to make the Company one of prominence 
in the business. 

Formed in 1907 the Citizens Fire has 
been conducted in a manner that fully 
justifies the faith of its owners as to 
its future, and once the change above 
noted shall have been effected the prog- 
ress of the Company should be steady 
and solid. 





Boston Board’s Annual Meeting. 





At the annual meeting of the Boston 
3oard of Fire Underwriters held on 
Tuesday, the following officers were 
chosen to serve for the new year: 
Augustus S. Lovett, Jordan, Lovett & 
Co., president; Harrie H. Whitney, vice- 
president; F. ©. Cabot, secretary; A. 
Jarrat Lewis, treasurer; Walter E. Hen- 
derson, Edward F. Woods, Walter S. 
Gierasch, J. E, Rothery and Frank A. 
Dewick, executive committee. 





Will Represent the Yorkshire. 





Following his return to New York 
from a Western trip, Ernest Boyd, of 
Frank & Du Bois, United States man- 
agers of the Yorkshire Insurance Com- 
pany of England, announced the follow- 
ing agency appointments for the Com- 
pany: W. C. Burtt & Co., Pittsburgh; 
Maury & Donnelly-Thompson, Williams 
Company, Baltimore, and G. M. Wood- 
cock, Buffalo. 

The question of Chicago representa- 
tion is under careful consideration. 








ONE or TWO Fire. I 
our GENERAL AGEN 
in the STATE on NOVEMBER Ist.. 
care of present business on our books. 


WANTED IMMEDIATELY 


urance Companies in MISSISSIPPI to OPERATE through 
Y. as we will discontinue writing for ONE of our Companies 
next, and need immediate connection to take 


We can give immediately, to the right kind of Company, a PLANT of at least 
50 large and old established agencies, and are satisfied that the PREMIUM INCOME, 
as well as the CLASSIFICATION will be entirely satisfactory in every way. 
COMPANIES already qualified in MISSISSIPPI wishing to increase their 
CHANCES for a more profitable business, or those desiring to enter the State, will 
do well to communicate with us without delay. 


Address, UNDERWRITERS GENERAL AGENCY CO., Ltd. 


Fred. C. Stockdell, 
New - Orleans La. 


General Manager 














TWO HUNDRED AND FIRST YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 
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| Head Office : 


BRITISH AMERICA 


ASSURANCE CO. 


INCORPORATED 1833 


Toronto, Canada 


UNITED STATES BRANCH 


January 1, 1911 
Ron sites ictinecemteusanknion $1,596,003.08 
a eee 688,891.93 
HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Manager 





Surplus Lines 


London Lloyds 


(Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 


our office. 


Immediate binders given ; 10% commission paid. 


If you are 


short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 


interest. 


MARSH & McLENNAN 


New York Office, 54 William St. 


Chicago Office, 159 La Salle St 
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CONFLAGRATION PROOF 


CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CALIFORNIA 


All Liabilities, including Reserve - 
Total Assets - - - - 
SURPLUS to Policy Holders - 


This Company has a record unequaled in the 
history of the Insurance business 


FRANK C. STURTEVANT 
FOURTH AND WALNUT STREETS, PHILADELPHIA 


$400,000 
963,113 
1,125,418 
962,305 


MANAGER EASTERN DEPARTMENT 

















THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 





INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 
$2,283,176.32 


1910 





CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 





ASSETS 

12-31-10 
Empire City Fire Ins. Co., Inc. 1850,_., $1,124,813 
Nassau Fire Ins. Co., Inc, 1852... . . = 849 49 
Peter Cooper Fire Ins. Co., Inc, ‘ 
United States Fire Ins. Co., Inc 


Dutchess Fire Ins. Co., Inc. 1906,,..._° 668, 299 
(Where not locally represented) 
FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. Co. 
ALLEMANNIA FIRE INS. CO. 


JEFFERSON FIRE INS. CO. 
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A NOTABLY 





STRONG’ FIGURE. 





New Head of Eastern Union a Man of 
Force and Unusually Well Equip- 
ped for the Office. 





. Fortunate indeed were the members 
of the Eastern Union in having among 
their number a man so peculiarly quali- 
fied to succeed Frank Lock in the pres- 


—— - — 7 


great deal yet remains to be done, and 
of a character that will tax the inge- 
nuity of the best brain in the business. 
Fortunate is it then that men of the 
Rees stamp have been chosen for prom- 
inent offices in the association. 

His Underwriting Career. 

A native of Macon, Ga., where he was 
born in 1857, Mr. Rees’ first connection 
with the insurance business was as a 
local agent in his home city. His 
future was one of steady, orderly pro- 
gress, serving as special agent for the 

















HENRY E. REES, PRESIDENT EASTERN UNION, AND SECRETARY 
AETNA INSURANCE COMPANY. 





idency of the organization as Henry 
E. Rees. 

Mr. Lock’s administration during a 
period of exceptional stress, had been 
conspicuously able, and it is not say- 
ing too much to assert that the suc- 
cess attained by the organization dur- 
ing the past year, and the command- 
ing position it occupies in underwrit- 
ing circles to-day is due in very large 
degree to the skillful pilotage of Mr. 
Lock. ; 

During the former’s administration 
one of his most trusted counselors was 
Mr. Rees, chairman of the executive 
committee. A leading officer of a great 
Company, a graduate of the field, and 
in close touch and deep sympathy 
with the problems of the local agent, 
Mr. Rees worked in season and out to 
create conditions in the field that 
would inure to the advantage of the 
general public, the insurance compa- 
nies and the local agents. 

And this policy, initiated by Mr. 
Lock, and ably supported by Mr. Rees, 
will be continued during the new year. 

While much has been accomplished 
by the Eastern Union since 1910, a 


South Eastern Tariff Association, spe- 
cial agent for the North British & 
Mercantile, and since 1889 with the 
Aetna. In 1897, because of his admira- 
ble work in the field, he was called to 
the head office and appointed assist- 
ant secretary, ten years later being 
elected secretary. 

Under his vigorous direction the 
Southern business of the Aetna has 
developed in marked degree, and he 
speedily became a figure of National 
prominence in the business. 





Furnishes Additional Funds. 





Application for entry into New York 
has been made by the Northern, of 
Moscow, Russia, which plans to trans- 
act reinsurance by treaty only. A short 
time ago when the Company decided to 
enter this country it sent over $200,- 
000; this has been supplemented with 
an additional $360,000, making the total 
funds here $560,000. 

Fester, Douglas and Folsom, of New 
York city, are the United States man- 
agers for the Northern. 


BUSINESS IN OKLAHOMA. 





Premiums in State Last Year Totaled 
$3,511,919, With $2,085,677 of 
Losses. 

During 1910 the 84 fire insurance 
companies operating in Oklahoma, ac- 
cording to the newly issued report of 
Insurance Commissioner Perry A. Bal- 
lard, collected in premiums from the 
State, $3,511,919, paying for losses, $2,- 

085,677. 

Of the average income the six home 
companies secured $256,611, and paid for 
losses, $105,861, an average loss ratio 
of 41.25 per cent. 

The experience of the foreign offices 
in the field was not quite so favorable; 
they collected all told $3,255,307 in 
premiums, and disbursed $1,979,815 for 
lusses, the average loss ratio being 
€0.81 per cent. 

Rate Supervision. 

Concerning the matter of rate super- 


vision Commissioner Ballard said in 
part: 
“Some States have undertaken to 


make rates for fire insurance companies 
and their efforts have not met with 
very great success. A general reduction 
in the charge of fire insurance is cer- 
tainly desirable, but conservative State 
officials as well as experienced under- 
writers are generally agreed that such 
a reduction must come from an im- 
provement in the fire hazard or no sub- 
stantial relief can be hoped for. 1 
seriously doubt whethe: the rate mak- 
ing authority should be taken from 
the insurance companies and lodged 
in the State and the experiments along 
this line have not so far been success- 
ful as to warrant further adoption of 
the plan of State regulation of fire in- 
surance rates. 

“No doubt the local agents are partly 
to blame for the high loss ratio that | 
exists in this State at the present time 
on account of their negligence in 
writing excessive insurance on risks 
where the physical and moral hazard 
is great. I believe the insurance com- 
panies could, by using more diligence 
in the selection of their agents, ma- 
terially reduce the fire loss and thus 
assist in bringing about a reduction in 
rates.” 


Expenses of Texas Rating Board. 





As the law creating the Texas State 
Insurance Board does not specify that 
the traveling expenses of the Board’s 
experts and other expenses 
paid out of the appropriation, there was 
some question how these expenses would 
be met. The Attorney-General has just 
decided that the statutory intent gov- 
erns and that all these expenses are 
proper and to come out of the funds 


shall be 





NORTH JERSEY IN LINE. 
(Continued from page 1.) 
continued to do business, and others 

were formed 


If the agents failed to assert them- 





| ‘The Leading Fire Insurance Company 
of America.” 


Cash Capital - 
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- $5,000,000.00 


WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries, 
4. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital..... $1,000,000.00 


ME oe cieare 6,648,971.67 

Net Surplus 2,021,740.21 

Surplus for Policy 
eee 3,021,740.21 


HEAD OFFICE 
Cor. William & Cedar Streets 











selves in the matter recently, it is now 
held that it was not because their 
viewpoint had changed, but rather be- 
cause they wanted to give managing | 
underwriters full opportunity to declare | 
themselves upon the subject. 

No action of this kind having been 
taken, agents from some of the larger | 
Eastern cities met in New York recent- 
ly, and drew up a strongly worded peti- | 
tion to the companies with respect to | 
the continued operation of the annexes. 

The protest was read at the annual | 
meeting of the Eastern Union on the 
9th, considered and referred to the ex- 
ecutive committee of the orzanization 
with the request that it be given early 
attention. 

Thus the question is fairly up to com- | 
pany officials; if the latter conclude, as | 
some of them do, that the matter is not | 
one over which they can exercise juris- 
diction, then the agents assert they will 
take the bull by the horns and begin | 
an active crusade against what they 
hold to be a serious evil in the con- 
duct of the business. 


For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,820,678.00 
Cash Surplus to Policy 
Holders - - - 2,288,079.00 
The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as 
surance of the security of ite policy 
R. EMORY WARFIELD - President 


JOSEPH McCORD - Vice-Pres. & Sec'y 

WILLIAM MORRISON - Asst. Sec'y 

JAMES W. HOWILE - - Gen. Agent 
HOME OFFICE: 

Hanover Bidg., 34 Pine St. 
NEW YORK 
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A NATIONAL 
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J. F. STOCKDELL 


Manager 
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PLANNING “BIRE- “PREVENTION to the cnliels cities, but “it is obvious anette after the heating apparatus 
4 that this plan of protection is equally of our homes, giving them the constant | 
insperative in the ‘brick, stone and coOn- and necessary attention demanded by | WESTERN AND 


MINNESOTA HOLDS CONGRESS. rete districts of all large cities where receptacles containing fire. The build-| 


‘iipecamet great values are housed in close prox- jing of proper flues and chimneys is | 
Secretary Wentworth of Prevention As- imity. First the large cities entail an especially necessary in connection with | ATLANTIC FIRE 














sociation Tells How to Check enormous waste, because of the great residences. The most vital matter in) 
Fire Waste. values assembled there. We must come the home, however, is the proper use | INSURANCE co 
eventually to the equipment of all com- of the match. Every match is a po- . 
A State Fire Prevention Congress mercial, factory and office buildings tential conflagration, as every fire is NASHVILLE, TENN. 


was held in St. Paul, Min., last week with metal window frames and wired of the same size when it started. No 
at which notable addresses were de- glass. This will mean the abolition of match should be admitted inside a 
livered by Officials of the State and the conflagration hazard in our cities. home except the variety which ignites] | CAPITAL - - - - - $200,000.00 
‘ “ition O i r fire ‘e- Tires will then be unit fires, extinguished ly on the box. H ired f women 
authorities on the subject of fire pre hres . gs only on the box. unc is of ee 

vention. The principal address was easily by a competent fire department and children are burned to death in NET SURPLUS $134,000.00 
delivered by Franklin H. Wentworth, within the buildings in which they America every year by the type of eee 
o: Boston, secretary of the National originated, for the protection of window match which will ignite on any surface. H. H. RIMINGTON, Manager 
Fire Prevention Association, who dis- openings not only prevents fire from These matches are allowed to lie in- Xs 

cussed the best means of fire preven- entering but prevents fire from issuing discriminately about the home. Small , 

tion. Insurance Commissioner J. A. O. out of the burning building. We may children are imitative, and if they can C. A. ROWLAND, Special Agent 
heard expect an occasional exceedingly hot secure such a match, will attempt to 21 S. Linwood Ave. - - Crafton, Pa. 





















































Preus presided and the gatheri I ' 
. . . bin nee SB riale re "eg | Ww the fenses ¢ ienite j > ~ r settine” fire ir 
Governor Eberhardt and othe offic ials, ire to break down the def ee of an ignite it, g nerally setting fire to their OPERATING IN 
including Insurance Commissioner adjoining building, but it is obvious clothing. No father who ‘has proper 
Palmer and the fire marshal of that a conflagration could not get under regard for his family will allow a| ] Pennsylvania, Ohio, Maryland, Virginia, West 
Michigan. way among buildings of fire-resistive “strike anywhere” match in his home. Virginia, Tennessee, Kentucky, Alabama, 

Speaking of the problems of preven- construction with properly protected The observation of the precaution | Louisiana, Indiana, Illinois and Colorado 
tion. Mr. Wentworth said: window openings. have indicated would mean an almost 

‘There is a way to solve this con- Shingled Roofs a Menace. immediate reduction of the fire waste 
flagration proble m: not absolutely, but “Having thus fortified city buildings by perhaps 50 per cent.” 
at least relatively. You cannot be one against the other, extensive fires J 0 H N : PA | G 7 C 0 
expected to tear down your cities: and within individual structures can be pre- FIRE SCHOOL FOR NEWARK. 7 ‘ 
rebuild them of fire-resistive material; vented by the use of the now well- —_——_ INSURANCE 
the cities must be protected as they established aut omatic sprinkler system. Former Chief Croker of New York to 
stand. In the heart of nearly every The ee sprinkler applies the Have Charge—Grade According 65 KILBY ST 
one there are streets crossing at right water without the help of human to Efficiency. . BOSTON, MASS. 
angles, along which for a considerable agencies ae the fire is still incipient. as 
distance are buildings of brick, stone It will operate in a dense smoke as Newark is to have a fire school for 
and concrete. Looked at upon the map well as in a clear atmosphere. It will aining its . —_ »part- 
this shows a more P less complete not aro excessive deluges of water tesnanigg ote een of -_ — LOUIS SHERWOOD 
Maltese cross of buildings which are in wron plac es, aS the fire departments ment, which will, temporarily at least, . a mika R A 
not wooden. and which operate to di- are ‘ontinually forced to do. With our be in charge of former Chief Edward Fire, Casualty and Surety Co’s 
vid the wooden-built district into window open. ings protected and our’ F. Croker, of the New York Fire Depart- 15 Exchange Place, Jersey City, N. J. 
quarter sections, and which might hold buildings equipped with such extinguish- ment. The plan is to have Mr. Croker EXCELLENT FACILITIES FOR HANDLING 
a fire in ar me of these s f ers, the conflagration hazard in mercan- jn his capacity of president of the BROKERS LINES. Phone, 33 Jersey City 
they were eq ved to do so tile districts will be eliminated. There (yoker Fire Prevention Co., take charge 
br ind sto1 yuilding e ord will then re main sap Pte ration Our of the Prospect street school for three 
valueless as fire-stops becat immense residence districts, construct- months. 

ws are of thin glass and t ed almost wholly of wood, cee, yunding At the suggestion of Croker the local SURPLUS LINES 
fram f wood the mercantile centers, like lagots fire companies will be rated according 
Sananien of the Past. around a funeral pyre. We can lessen to their efficiency in the school of in- D. Cc. SCHUPP & co. 

At Baltimor ind “ F ran —— the loss a by the abolition of the struction. In this way the men will 159 La Salle Street, Chicago 
conflagrat I tta I Sucti u1dLngsS use Of wooden shingies. ave ¢é i =) ive to Fork ar< for firsi . ° 
easily, brea goutthe panes, consuming = “It will not be necessary to remove See heeds car toiecs pe Ph vena Lines placed anywhere in U. S. and Canada 
the frames and coverting ry story of all shingle roofs immediat AN hours a day and will consist in lectures ee en ee 
these bri structures into horizont ul effective city ord nance require on fire prevention, first aid and the use 





flues full of combustible conten B all roofs constructed in the future to o¢ apparatus. A tower for use of scaling ' 
and stone buildings are yzical and be of in ymbustible material and that jaqders will be erected in the stable ARNOLD & WANNEMACHER 






































































































capable fire-stops if the fir an be all rv yofs whi h shall her after require yard and ten ladders will be purchased. REPRESENTING 
kept out of then I small city that repall ya ye n on pry of Special instruction will be given in fight- Teutonia of Allegheny, Pa. 
will trace o Maltes ss of su their area sha | mn ed wit | In- jing cellar fires. A gun is also to be pur- | Humboldt of Allegheny, Pa. 
buildings and equip them with me al combust ble roofs. 1e mode rn sh ingle chased for shooting life lines over roofs German American of Pittsburgh, Pa. } 
window frames and wired glas will is thin at d the mat hinery which bow of tall buildings. | Detroit of Detroit, Mich. 
i ediately possess the equivalent of riakes it — as mes A gor ce gg “The establishment of such a school 438 WALNUT ST., PHILA., PA. 
tial fire walls crossing at rig cee ci eee chi oes eee a is an excellent thing for any department | 
in = enter dividil ad {into tour | ide is W page Rig reagent m1 1S ovine and does not signify that the depart- | 
sy such a simple, inexpen- brands would not be carried Over the ment is defficient,” said Croker. “It is | : : 
ive, but yet strategic procedure many brick centers of the city by the wind. Gften found that men will be called upon | Commercial Union Assurance Company 
a city may sav itself mn > des rues see bor age g the Small A gaa . to use apparatus at a fire when they | (Limited) 
tio hi he now awaits only the righ _, vulside the Re os ion Pes the have never had any experience with it. | 
kind of a fire on the right kind of a shingle roof, we must look for the pro- wyic 5. i partments = a | 
a, hacia ait auiek Radia “te tie scanenane This is true in all departments: and a OF LONDON 
Salen a ; fae alae . = ‘print dicle : : We Sct training school is to prevent this very 
I have referred in s plan merel)s abitS OF OUT apie. e must 100K situation arising. | PINE AND WILLIAM STS., NEW YORK CITY 
FIRE AND LIFE INSURANCE STOCKS. 
(Quotations furnished by E. 8, BAILEY, Broker, 66 Broadway, New York City) 
— : DIVIDENDS | Bia ‘Teane H. G. HARRIS & CO. 
COMPANIES CAPITAL = Approx. When price | price e ° 
a3 Annl. Div. Payable per ct. ; Fire Insu rance 
City of New York ..... osssasccsecesccses) SROROOD 10 ( 160 200 FIRE UNDERWRITER 
Glty of Now York ---------e-ve-eersssrseers) $500000 | 10 2: | Bis ATLANTIC CITY, N. J. | 
Continental --.--.. . : ‘ - 2,000,000 50 ; & : 1000 1( 25 gen - New York 
Empire City. ocewhees . noaaaata 200,000 x JI & 90 - ; ; ; 
Fidelity- Phenix ....... eee e-ccesss| 2,500,000 10 J &J 295 : Representing Eighteen Leading ROCHESTER State Manager 
- ‘ ; 54 
Ravan Aitends......... IIIT) 700000 15 Jae 000 | Fire Companies 
German-American... reveees 2,000,000 30 I&J 00 f f 
Germania ($50) Fire ..-... veeeeees 1,000,000 20 JT&J 300 , or HUMBOLDT of PENNA. ' 
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November 16, 1911. 


RATES IN MISSOURI 


PREPARED. 





SCHEDULES '- BEING 


Committee of Managers Quotes the 
Law of the State and Advises as 
to Present Status. 

After close study of the rate situa- 
tion in Missouri, a committee of West- 
ern managers has issued the following 
statement with regard thereto: 

Immediately after the mailing of its 
circular letter of the 18th ultimo, your 
committee received word from Jefferson 
city that there was a good prospect of 
a more satisfactory arrangement for 
the issuance of rates being reached 
with the State officials than that pro- 
posed therein, and the Missouri Actu- 
arial Bureau was therefore requesied 
to defer sending you the rate books 
to be used by you as advisory estimates. 

On the 4th instant a Committee of 





Managers held a further conference 
with the State officials without, how- 
ever, being able to reach the antici- 


pated satisfactory arrangement, and no 
encouragement was held out that any 
such could be accomplished. Therefore 
in the opinion of your committee the 
time has come when companies should 
comply with the provisions of the new 
law as far as it is possible for them 


to do so. 
Sec. 4 of that law—S.B. 25—reads as 
follows: 
Governing Statute. 
“Insurance companies shall file 


schedules and rates, when * * penalty. 
** Every insurance company whose 
business is regulated by this act shall 
within thirty (30) days after the taking 
effect of this act, file with the super- 
intendent general basis schedules, show- 
ing all charges and credits, terms, 
privileges, riders and conditions, which 
in any wise affect rates, or the 
of insurance on property located in 
this State, and.shall also within ninety 
(90) days after the taking effect of 
this act in addition to the general basis 
schedules above mentioned, file with 
the superintendent specific rates for 
each risk, or class of provided 
for and derived from the general basis 
schedules for each city, town or village 
in this State, and specific rates for 
each special risk, or class of risks, 
outside of the cities, towns or villages 
provided for and derived from its g 


cost 


risks, 






eral basis schedules; PROVIDED, 
where it is shown by any compan) 
that it has been impossible to make 


iuspections and to secure the informa- 
tion necessary to enable it to file the 
specific rates herein referred to, the 
superintendent may extend the time 
for filing the same beyond the limit 
fixed herein: PROVIDED FURTHER, 
that no company shall be required to 
file specific rates, for any city, town, 
village or county, in which it does not 
transact insurance business. Any one 
or more of such companies singly or 
jointly may employ for the making of 
such general basis schedules and rates 
and the filing of same the service of 
such experts as it, or they, may deem 
advisable for such purpose. All gen- 
eral basis schedules and rates filed in 
accordance with the provisions of this 
act, shall be open to the inspection of 
the public and each agent shall have 
and exhibit when called upon, all rates 
furnished by the companies he renre- 
sents relative to property upon which 
he is authorized to write insurance. No 
change shall be made in the general 
basis schedules or specific rates which 
have been filed in compliance with the 
requirements of this act, excent after 
thirty (30) days’ notice by mail to the 
superintendent, which notice shall 
nlainly state the changes proposed to 
he made in the general basis schedules 
or specific rates thereunder in force 


and the time when such chanzes will 
go into effect. PROVIDED, the said 
superintendent may for good canse 


shown allow changes to be made upon 
notice for shorter period than that 
specified herein, either in particular 
instances or by general order applicable 





to special or peculiar circumstances or 
conditions. No insurance company 
whose ‘business is regulated by this act 
shall engage, or participate in the in- 
surance of any property against loss 
or damage specified herein unless its 
general basis schedules and _ specific 
rates thereunder have been filed in ac- 
cordance with the provisions of this 
act, except that any insurance company 
shall be permitted for a period of 
ninety (90) days after the taking effect 
of this act, to write insurance under 
its schedules and rates in force at the 
time this act goes into effect. Any 
insurance company regulated by this 
act or its officers, agents or representa- 


tives may enter into any contract of 
insurance on property located in this 
State on which there has been no rate 


filed as provided for in this act, but 
such company shall within thirty (30) 
days after entering into such contract, 
file with the superintendent on such 
form or forms as shall be by him pre- 
scribed, a statement truly setting forth 
the description of such property, the 
rate thereon and such other informa- 
tion as the superintendent shall require; 
said statement when so filed shall con- 


stitute the specific rate on the property 


insured.” 
Basis Schedule Filed. 
In accordance therewith H. M. Hess, 
as attorney for each company, on April 


16, 1911, filed with the Superintendent ! 


of insurance “general basis schedules, 
showing all charges and credits, terms, 
privileges, riders and conditions} and 
subsequently, findng it would be im- 
possible to file within the prescribed 
“) days the required “specific rates for 
each risk,” applied for, and was grant- 
ed by the Superintendent, an extension 
of time for that purpose. 

The work of rerating the State under 
he filed “general basis schedules” has 
heen conducted as rapidly as 


ircum- 
stances would permit, and there are 


now on file with the Superintenden 
- Insurance books of “specific rates’ 
or 72 towns, a copy of each will a 


once be sent by the Missouri Actuarial 
ltureau to you and to your local ags 
hose towns being: 

Advance, Alba, Aldrich, Allenville 
\naconda, Annapolis, Anniston, Apple- 
ton, Asbury, Ashburn, Ashley, Baring, 
Parnard, Bellflower and New Bell- 
ower, Benton, Benton City, Bertrand, 
sethel, Birch Tree, Bourbon, Bowling 
ireen, Buckner, Buell, Cairo, Center- 
town, Centralia, Clark, Clarksburg, 
‘arksville, Clifton Hill, Curryville, 
Danville, Duenweg, Elsberry, FEolia, 
Exeter, Fair Play, Fairview, Farber, 
Flemington, Florida, Foristell, Frank- 
‘ord, Ironton, Kearney, Laddonia, La- 
monte, Licking, Louisiana, Madison 
Mokane, Mountain View, Neck City, 
Nelson, Oronogo, Paris, Piedmont, Pilot 
Grove, Prosperity, Purcell and West 
Purcell, Silex, Smithton, Stotts City, 
Sturgeon, Syracuse, Tebbetts, Tipton, 
Troy, Vandalia, Washburn, Weaubleau, 
Wooldridge. 

Under Sec. 6 of the law companies are 
prohibited from charging or collecting 
any premium for insurance other than 
that shown by the schedules and rates 
filed. 

Sec. 7 provides penalties for violation 
of the law. 

In the opinion of your committee any 
‘ompany which writes business in any 
of the 72 towns for which specific rates 
have been filed with the Superintend- 
ent of Insurance except at those rates 
will do so in violation of the law, an: 









will be subject to the penalties pro- 
vded thereby. 
The Missouri Actuarial Bureau has 


been instructed to rerare the remainder 
of the State under the “general basis 
schedules” filed without 
file with the Superintendent of Insur- 
ance and at the same time send you 
and your agent “specfic rates” for each 
town as s00n as completed, which | 
specific rates it will then be necessary 
for you to collect. 

Your committee strongly urges upon | 
you the necessity of seeing that from | 


delay, and to} 
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AGREE UPON UNIFORM BLANKS. 
Daily Report Form the Last to be 
Passed Upon by Joint 

Committee. 
In the adoption of a daily report form 
the joint committee of company execu- 


tives and local agents, at a conference 
held in this city early last week 
tically completed the task which 


devoted themselves to over a 


prac- 
they 


year ago, 


namely, the devisement of uniform 
blanks for agency work. 

Appreciating the many advantag 
that would follow uniformity as to size 
and wording of blanks in common use 
the National Association of Local Fire 
Insurance Agents resolutely sought to 
bring about that end. A comn 


itlee to 
leal with the question was named and 


an appe al made to ¢ mpany executives 
These in turn named a committee, the 
two bodies meeting from time to time 


and working with entire harmony, com- 


i5 


pleted the task assigned them to the 
general satisfaction of head office and 
field men alike. 


Field Club Reorganized. 


The Illinois Field Club disbanded last 
week but was immediately reorganized 


with a new constitution and by-laws 
The purpose of the action was to in- 
corporate an indorsement of the prin- 
iples of e Western Insurance Bureau 
The result will be to exclude all com- 
panies and their representatives paying 
more than the ‘bureau rate of com- 
ssior The Nor western National 
lmsurance Co. of tl State of Pennsyl- 
vania and t Willlamsburgh C have 
ined the new club and s figured 
that four o fi i will be 
excluded. 
Fir loss in Minnesota during 
Septe per 1mo ted to $195,000, as 
red wit $290,000 experienced in 
Same month of the previous year 








Calumet Insurance Company 
CHICAGO 








WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 
Managers Accident and Health Department 





for New Jersey 


Assets over $18,000,0: 0 St 


Board of any public conveyance. 


Company. 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFOR*IA 
Incorporated 1868 
Third oldest American Company writing Acciden* and Health Iusurance. 


ockholders’ 


Indemnity Clause includes while on the Platform, Steps and Running- 
and Dentists receive all benefits of preferred risk without extra charge. 
SEE OUR NEW SAMPLE POLICY. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 

Issues the same liberal Accident and Health policies as does the 

Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 


Assets Over $18,000, 00 


Liability unlimited. Double 


Physicians, Undertakers 


Surgeons, 


NONE BETTER. 


uife 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 

United States Branch, 100 William Street, New York 

ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 


MORRIS L, DUNCAN, U. S. Manager 








THE YORKSHIR 


Is now entering the Eastern States for 


The ‘‘ Yorkshire ”’ 


FRANK & DU BOTS, U.S. 


New York 





INSURANCE Co., Ltd. 


Agen y 
tives in the principal Cities, and will soon 

ESTABLISHED 1824 
is the Oldest and Strongest of the 
not heretofore represented in the United States. Amy 
nished for purposes of United States deposit and i 
Managers, 47 William Street, New York 
Life Insurance & 
WILLARD S. BROWN & CO., Metropolitan District Mers., 


OF YORK, ENGLAND 
Business, appointing Representa- 


be prepared to consider other territory 


English Fire Companies 


ple funds have been fur- 
nvestment 


Trust Co., U.S. Trustee, New York 


1 Liberty St... New York 








WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA, 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsylvania. 
WESTERN RESERVE iNSUPANCE GO., of Onle 





’ all th i ‘ 7 | 
law are strictly lived up to. | 700 WILLIAM STREE 


New York 
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OFFICIALLY INTERPRETED 


COMMENTS ON NEW YORK LAWS. 





Superintendent ‘Hotchkiss Comments 
Upon Recently Enacted Statutes— 
All Underwriters Concerned. 





(Continued from last week.) 

Briefly expressed, Section 142 provides 
as follows: 

(a) For the licensing of agents of 
underwriters, incorporated or unincor- 
porated, transacting an insurance busi- 
ess in this State, with a prohibition 
as to the payment of commissions by 
such an underwriter to a person not 
so licensed, and also a provision for 
the revocation of such license as a 
penalty for the violation by the licensed 
agent of any provision of the insurance 
law; 

(b) Similarly, as to the licensing, 
payment of commissions to and revoca- 
tion of licenses of brokers. 

Contracts of (1) life insurance (2) 
marine insurance (other than contracts 
for automobile insurance), and con- 
tracts made by underwriters authorized 
to do (3) a title and credit guaranty 
business (4) a life and casualty insurance 
business upon the co-operative or as- 
sessment plan (5) a fraternal insurance 
business, and (6) a co-operative fire 
insurance business, are specifically ex- 
empted from the terms of this section. 

This section will be put into effect in 
the following way: ; 

(a) Agents’ Certificates of Authority. 
A single certificate, under Section 142, 
will be issued to each agent entitled 
thereto, such certificate in terms author- 
izing such agent to represent all of the 
underwriters specified in his original 
application or in any supplemental ap- 
plication filed by him, provided that 
there be and remain filed with the de- 
partment effective appointments from 
such underwriters designating him as 
their agent. Such certificate will be is- 
sued upon the application of the agent 
—application blank being furnished for 
that purpose—but will not become ef- 
fective as to any of the underwriters 
specified in his application until such 
underwriter has filed with the depart- 
ment a certificate designating such per- 
s0n as its agent. No charge will be 
made to the agent for a certificate of 
authority issued under Section 142. 
Where the agent appears as the ac- 
credited agent representing an author- 
ized company of another State upon 
the company’s list of agents which must 
be filed with this department, the com- 
pany will be billed a license fee to the 
amount which may be charged New 
York corporations for agents’ certificates 
of authority issued to such agents in 
other States; this charge being com- 
pulsory under Section 33. All author- 
ized underwriters, domestic or foreign, 
will be furnished with blanks on which 
they will be required to set forth the 
names and addresses of their agents in 
this State. 

Section 142 specifically excepting con- 
tracts “in connection with marine or 
transportation risks or hazards other 
than contracts for automobile insur- 
ance,” Section 50 remains applicable to 
certificates of authority issued to the 
agents of foreign corporations author- 
ized to transact such business in the 
State of New York, and certificates to 
such agents will be issued under such 
section as heretofore, viz.: A certificate 
will be issued to each agent for each 
company that he represents, following 
his designation as such agent by the 
company. Such certificates will not, 
however, cover automobile contracts or 
fire or miscellaneous casualty contracts 
written by such company. If the agert 
who receives such a certificate of 
authority under Section 59 is not al- 
ready licensed under Section 142, he 
must obtain such a license, as evidence 
of authoritv to represent such company 
in the kinds of business just indicated. 

(b) Brokers’ Certificates of Author- 
itv. A single certificate, under Section 
142, will be issued to each broker en- 


” 


titled thereto. Applications for these 
certificates—with blank spaces to be 
filled out by the applicant so as to show 
completely the information specified in 
clauses (a), (b), (c) and (d) of this 
section—will be furnished by the de- 
partment. Certificates will be issued to 
all applicants who shall completely and 
within the intendment of the law fur- 
nish such information. 





Such applica | 


tion must be verified before an officer | 


authorized by law to administer an 
oath. Such application must be accom- 
panied by a fee of ten dollars, in cur- 
rency, postal order or New York ex- 
change, provided the applicant’s prin- 
cipal place of business is in any of 
the followying cities: New York (all 
boroughs), Buffalo, Rochester, Syracuse, 
Albany, Troy, Schenectady, Utica or 





Yonkers, and two dollars if the appli- 
cant’s principal place of business is | 
elsewhere in this State. 

Under this section, the department | 
has already made rulings or is of the 
opinions as herein indicated, viz.: | 

1. Supplementing the definitions of | 

“agent” and “broker:’ 

(a) That the counter clerks and office 
employes of an agent or broker, so long | 
as such persons do not represent such 
agent or broker in the solicitation of | 
business, are neither agents nor brok- | 
ers within the meaning of this section. | 

(b) Conversely, such an employe who | 
does solicit insurance, as well as any | 
solicitor employed outside of such of- 
fice for the purpose of bringing in busi- 
ness, whether compensated by salary 
or commission, is, within the meaning 
of this section, a broker, and cannot 
lawfully act without first obtaining a | 
brokers’ certificate of authority. 

(c) Certificates of authority issued | 
under this section to corporations and 
copartnerships, will cover the activities 
of the executive officers of such corpor- | 
ations, and the members of such co- 
partnerships. so that individual certifi- 
eates of authority will not be required 
for such executive officers and co-| 
partners. 

2. Agents’ certificates of authority | 
will be revoked by the superintendent of | 
insurance if, after the investigation and 
hearing required by the statute, he de- 
termines that the holder of such a cer- | 
tificate has violated any provision of 
the insurance law. 

Brokers’ certificates of authority will | 
be revoked by such superintendent if, 
after like investigation and hearing, he 
determines that the holder of such a} 
certificate has violated any provision of 
the insurance law by an act or thing 
done in respect to insurance for which 
such certificate is required. 

3. If an applicant for a broker’s cer- | 
tificate of authority swears falsely as 
to any material 
clauses (a), (b), (c) and (d) of this | 
section and a certificate shall have been 
issued upon such false statement, the 
superintendent of insurance, upon learn- 
ing of such false statement, will revoke 
such certificate. 

4. A licensed agent who desires to 
place insurance controlled by him with 
a company which he does not repre- 
sent must also be licensed as a broker 
under this section. (See also Section 
65.) 

5. A licensed broker or agent is not 
required to procure a separate certifi- 
cate of authority for each line of busi- 
ness—i. e., fire, health and accident, 
automobile, plate glass and liability— 
which he desires to transact. 

6. A company effecting reinsurances 
is not required to have a broker's cer- 
tificate of authority. 

7. Agents’ and brokers’ certificates of 
authority will be issued for the year 
ending December 31, but will remain 
effective thereafter for such period, not 
exceeding six months, as may be requir- 
ed for the issuance of renewal certifi- 
cates, provided applications for such re- 
newal certificates shall be made on or 
before the first day of January follow- 
ing the expiration of the certificates, 
renewal of which is required. 

Several rulings made under Section 
141 should also be read in connection 
with those made under this section. 





fact called for in| 








ASSETS 
Bonds and Stocks.............$7,491,467.60 
Loans on Bond and Mortgage. 1,470,175.00 
Real Estate unincumbered.... 657,740.69 
Cash on hand and in banks..-. 393,990.34 
Cash in hands of Agents....... 778,919.71 


$10, 792, 293. 34 


NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 
JAMES NICHOLS, President 


STATEMENT, JANUARY Ist, 1911 


SURPLUS TO POLICYHOLDERS $3,645,909.35 


LIABILITIES 


Capital Stock. . 
Reserve for Re-insurance..... 
Reserve for Outstanding Losses 646,089.21 





Reserve for Taxes, etc........ 125,000.00 

Special Reserve for Contingent 
Ds csdcncses cstnnsebe 000.00 
Net Surplus..............-..... 2,645,909.35 
$10,792,293.34 








THE OLDEST FIRE yor wy 
ATE OF 


Responsible Agents wanted 


EDGAR J. HAYNES, Jr., Pres. 


NEWARK FIRE INSURANCE CO. 


NEWARK, N. J. 


IE oo iinkidd dant aa bid ak otiinva $1,083,679.19 
LIABILITIES--EXCEPT CAPITAL ...... 379,793.79 
SURPLUS TO POLICYHOLDERS..... $703,885.40 


Company is not now represented 


COMPANY CHARTERED BY THE 
NEW JERSEY 





in Cities and Towns where 


CHAS. M. HENRY, Secy. 








Cc. W. 
President 


GLOBE FIRE INSURANCE CO. 


SAN ANTONIO, TEXAS 


CANNON 


LLOYD CALDWELL 
Sec’y and Treas. 





DESIRABLE SURPLUS LINES 





ACC 





TILESTON, WHITE and COMPANY 
84 WILLIAM 58’ 


EPTED THROUGH OFFICE 


rT. NEW YORK, N Y. 











THE SCRANTON FIRE 


INSURANCE COMPANY 





SCRANTON, 
“NOT THE OLDEST—NOT THE LARGEST—JUST AS GOOD” 


Agency Connection Solicited Where Not Represented 


PA. 








REPUBL 
AND M4 


Chartered 


Plymouth 








CAPITAL STOCK 


— HOME OFFICE — 


PRATT and GRIGSBY 


Stock being rapidly placed in the WESTERN STATES and 


iC AND DOMINION FIRE 
RINE INSURANCE COMPANY 


Oct. 17th under the laws of the State of Minnesota. 


$3,000,000.00 


(AUTHORIZED) 
Building Minneapolis, Mina. 


Financial Underwriters 


CANADA. 








FIRE ASSOCIATION 


Organized 1817 
Cash Capital $750,000 
E. C. IRWIN, Fuseident 


Incorporated 1820 


i - 





R. N. KELI Jr., Asst. See. 


Office: Company’s Building, 407-409 Walnut St. 


Assets $8,781,315.14 


CONDERMAN, Vice-President 
M. G. SERB TIU ES. Sec. and 


OF 
PHILADELPHIA F 





Charter Perpetual 


Treas. 
and Treas. 











Surgeon Pays for Mistake. 





Parsonnet of Newark 
recently performed an operation on 
Harris Berman of Paterson, N. J., and 
the latter brought suit on the grounds 
that the doctor made a mistake and 
cperated on the wrong side, aggravat- 
ing his trouble instead of ‘helping him. 
The jury in the case took this view of 
it too and awarded the plaintiff $1,900 
damages, 


Dr. Victor 


In Charge of Aetna’s Accident Branch. 





R. B. Hall, for some tme past a 
special agent in the field for the Aetna 
Life, has been appointed superintendent 
of the accident and health department 
at the New York branch. 





Admitted to Massachusetts. 





License to operate in the Old Bay 
State has been granted the Globe In- 
demnity Company, of New York. 





ih. C0 tok the 
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LETTERS TO HIS SON* 





Veteran Underwriter Advises as to How to Secure an Insurance Education— 





On Becoming a Special Agent. 





So they’ve made you a special agent, 
have they? That's splendid news! It’s 
the very best training there is in real 
underwriting. You have a good field 
with diversified risks and plenty of spe- 
cial hazards, and a hard territory to 
make money in, so on all sides you're 
to be congratulated. 

In the office you’ve gained knowledze 
of the business and familiarity with the 
company’s policy and know something 
about your agents, all of which will 
help. Then too you know the system 
of the office and can make your reports 
in the way to be most convenient for 
them. It means a lot to be ziven the 
jug with the handle toward you. 

Now, son, don’t get a swelled head 
just because you’ve got a title. S. A. 
can stand for a lot of things besides 
Special Agent. Plenty of young fellows 
who’ve made a good record in the office 
under the eye of the boss lose their 
heads when they zget out on the road 
where they have to plan their own work 
and don’t sign any time sheet. A field 
man is on the job 24 hours of the day, 
and he can’t waste many of them in 
these times if he’s going to make good. 
You'll find a lot of fellows hanzing 
around the good hotels, taking nine 
o'clock trains out to the little towns in 
the morning, and three o’clock trains 
back in the afternoon, so’s to be sure 
not to miss dinner and the poker game 
or the show in the evening, but those 
aren't the chaps to copy after for they 
don’t zet there as a rule. The best is 
none too good wherever you are, but you 
can never learn your field intimately 
unless you camp out on the ground and 
get an early start. Whenever I see a 
young special’s route sheet looking like 
a list of the hizh-priced hotels in his 
field, I feel pretty sure he looks on his 
job as a “snap,” and his expense ac- 
count as a “good thing.” It isn’t the 
cost I mind but it shows he thinks more 
of his stomach than of his loss ratio. 
You can’t be “Johnny-on-the-spot” un- 
less you work on a system and start 
early and quit late. Time spent on the 
train is mostly wasted. You can’t in- 
spect your business or settle your losses 
on the cars, and you certainly can’t get 
solid with your agent by travelling 50 
miles to get out of his town. 

A good many chaps like to travel 
around with the other specials and be 
sociable. My boy, you want to be friend- 
ly with the other fellows, but just re- 
member you don’t make a cent out of 
them, and that being friendly with your 
agent is what counts. You don’t go to 
see your best girl with another fellow, 
and you can’t get “next” to your agent 
with another special hanging around 
any better than you can your girl. 

The first thing a zood many local ag- 
ents do when a new special shows up 
is to make a list of all the “skates” in 





* Fourth of a series of articles that began in 
the October 26th issue of the Eastern Under- 
writer. 


RESIDENT AGENCY LAW APPLIES. 





Alabama Insurance Commissioner Holds 
That All Policies Must be Signed 
by Resident of State. 





An Official statement from the Ala- 
bama Insurance Commissioner states 
that: 

“In response to a number of inquiries 
the department has ruled that liability 
policies and other forms of casualty in- 
surance issued by an agent in another 
State must be countersigned by an Ala- 
bama agent. Taking sections 4561, 
4581, 4583 and 7189 together, it is very 
clear that the legislature intended that 
all contracts should be passed upon by 
resident agents, and that they should 
come within the supervision of the in- 
surance department of the State. 

“It appears to be very clear that pol- 


town and ask for authorizations. Don’t 
get scared. They don’t expect you to 
fall for it, and will think all the more 
of you for declining—for one reason be- 
cause it shows you know what you’re 
doing. Never be afraid to cancel a risk 
if necessary, and don’t go away 
and then write the agent, or send 


in your report to have the office 
order cancellation, but ask the agent 
before you leave town to take 


up your policy. Be sure you're right 
and then stick to your guns—pleasantly 
but firmly. Everybody hates a wishy 
washy who doesn’t know his own mind. 
besides which if you’re zgoing to cancel 
the sooner its done the better. 


Interests Mutual. 


Remember that you zget your prem- 
iums from the local agent and that his 
interests are your interests unless they 
clash with your company’s, which come 
first of all. It’s a good thing to remem- 
ber that a company is largely what its 
special agent is. If you keep faith with 
your agents, and are helpful, courteous 
and dependable, and show an interest 
in their success, the representation of 
your company will be souzht. To the 
public with whom you come in contact 
in adjustment and inspection work you 
personify the company just as you do 
to your agent, and the impression you 
give will help or hurt in proportion as 
it is favorable or unfavorable. These 
fellows who go around with cigarette 
finzers and a whiskey breath are a 
mighty poor advertisement for a good 
company. 

Take your work seriously. Know your 
field intimately and the agents in it both 
your own and others. Find out who 
has the business and why and learn its 
character as far as possible. Be familiar 
with conditions in the different towns 
and keep track of any changes. The 
same thing applies to the various in- 
dustries in your field. 

Closely inspect the business of an- 
profitable agencies and visit them fre- 
quently. If you are not gzetting satis- 
factory returns from an agent try to 
learn why, and if you can’t remove the 
cause remove the agent. You have no 
use for dead ones. Don’t let balances 
get behind. Persistent delinquents are 
perennial trials and final failures. “Put 
up or shut up” applies in our business 
just as mach as it does in the betting 
ring. 

Advise the office of important matters, 
but don’t bother them with unnecessary 
details. They don’t care whether you 
had roast beef-or hash for dinner. Make 
your reports concise but clear and com- 
prehensive, answering such questions 
as naturally arise so a to cover the 
Zzround completely. Inconclusive letters 
might better not be written at all. 

And finally, my son, remember that 
courtesy, tact and common sense are 
a trinity hard to beat. 

Your affectionate father. 

Silas. 
icies must be countersigned by an agent 
located in Alabama. The question of 
whether or not a local agent is entitled 
to commissions under certain conditions 
in handling business secured in other 
States, is one for the companies and 
not the department to settle. 

“It is, therefore, ordered that all in- 
surance companies who place business 
on property in Alabama from offices 
outside of the State of Alabama shall 
provide that the policy be countersign- 
ed by an Alabama agent. This is nec- 
essary to provide for proper supervision 
on the part of the department.” 





Consideration is being given by the 
Fire Committee of the Common Council 
of Ogdensburg, N. Y., to the pur- 
chasing of a site for a central fire 
station. 


NINE MONTHS’ RESULTS. 





What the American Union Has Accom- 
plished Since It Began 
Business. 

January 3 last was the date upon 
which the American Union Fire, of 
Philadelphia, began business. In the 
succeeding nine months the Company 
was entered in many of the States, 
agencies secured and the field organiza- 

tion largely developed. 

Notwithstanding the heavy initial ex- 
pense inseparable from such a period, 
the Company managed to report an ex- 
cellent financial statement on Septem- 
ber 30; the assets aggregating $1,157,- 
647, of which $247,663 was net surplus; 
the policyholders’ surplus being $747,- 
663. A list of the securities held by the 
American Union shows that great care 
has been exercised in investing the 
funds of the office. 

President Stone has had a busy time 
of it in promoting the interests of the 
Company, and must be awarded the 
lion’s share of the credit for its activ- 
ities. 





IMPORTANT LOCAL CHANGE. 





Whilden & Hancock Form New Ar* 
rangement for Handling Their New 
York City Business. 


Whilden & Hancock have appointed 
B. W. Fryer & Company, of 73 Wil- 
liam stret, agents for the Borough of 
Manhattan and the Bronx, to represent 
all the fire companies admitted to New 
York, represented by them as general 
agents or managers. It is their inten- 
tion to devote all their time to their 
extensive general agency plant, and for 
that reason they concluded the above 
arrangement for local representation. 

William G. Whilden and Austin F. 
Hancock, have become vice-presidents 
of the new company, and the downtown 
business of B. W. Fryer & Company 
will be conducted in the office of Whi- 
ton & Merges, 73 William street. 

B. W. Fryer & Company, have been 
in the local business here for a number 
of years, and are well and favorably 
known among the leading brokers as 
uptown agents. Under the new ar- 
rangement they should be in position 
to secure a desirable class and volume 
of business for the companies they 
now handle. 





ST. LOUIS MEN OUT ON BAIL. 





H. M. Coudrey and Others Indicted in 
Connection With Insurance Com- 
panies, Before the Court. 

Harry M. Coudrev and seven others, 
who were indicted with him by the Fed- 
eral Grand Jurv for alleged fraud in con- 
nection with the promotion of two St. 
Louis companies, appeared in the Fed- 
eral Court last week and pleaded not 
gniltv. All were released on bail and 
the date of the trial was set for January 

8 1912. 

The names of those indicted are: 
Harrv M Condrev. Harrv B. Gardner, 
Grant Gillesnie. William H. Thompson, 
Dr. Thomas Miller. A. A. Caneer, Senath, 
Me.: Chas. Shaw, Tulsa, Okla., and Wal- 
ter J. Miller. 








NOT WORRYING. 





Pittsburgh Insurance Men Unconcerned 
Over Threatened Disruption of 
Allegheny County Board. 





John C. Bell of 
is reported from 


Attornev General 
Pennsvivania will. it 
Harrisburz. shortly enter a_ svit in 
eauitv against the Allegheny County 
Board of Fire Underwriters. in resnonse 
to the netition of the Pittsburgh Board 
of Trade for use of the state’s name in 
the litigation. savs the “Insurance 
World.” Mr. Bell is said to have di- 
rected the preparation of the bill, but 
there has been no direct word from him 
nor has he made answer to the board of 
trade’s petition. 

Indirect information in the hands of 


— — — 


various insurance men is to the effect 
that the attorney general will make the 
suit a friendly one and will not ask for 
dissolution of the board, as requested 
in the board of trade’s drastic petition. 
Other states have passed laws and up- 
held the rights of insurance interests 
to combine for the fixing of rates and 
what Mr. Bell wants to determine is 
whether it is legal for rate orzaniza- 
tions to enforce the employ of such 
rates upon the members of the rate- 
making organization. In other words, 
can the Underwriters fine or expel their 
members for not abiding by the Board 
rates? 

The suit is to be brought in Allegheny 
county, but will probably be taken to 
Dauphin county for hearing. It is said 
that Attorney General Bell wants to 
make it as informal and amicable as 
possible and to allow each side to tell 
its story in full instead of tying the 
witnesses down to a strict discussion of 
the technical charges which will be con- 
tained in the bill and answer. 

Deputy Attorney General J. E. B. 
Cunningham has been assigned to rep- 
resent the state in the action. He was 
in Pittsburgh last week, holding a con- 
ference with Attorneys W. 5S. Miller and 
Chauncey Lobinger, who represent the 
3oard of Trade. The technical wording 
of the papers was gone over, Mr. Cun- 
ningham insisting upon striking out 
some of the things the attorneys for the 
plaintiff wanted inserted. 

The Underwriters’ side of the case is 
in the hands of Attorney J. H. Harrison 
and Attorney D. T. Watson will be con- 
sulting counsel. 

The draft of the bill was forwarded to 
Attorney General Bell in Pailadelphia. 
He is said to have approved it and di- 
rected that Mr. Cunningham go ahead 
with the preliminaries. The bill will be 
printed in Pittsburgh. According to the 
plan, the State, through the attorney 
general, will ask for an injunction to 
prevent the Loard of Underwriters from 
combining to fix rates or from conduct- 
ing business in a way that is harmful 
to free competition. 

Members of the Board of Underwrit- 
ers are in no way alarmed over the 
action. They feel that the attorney 
general is disposed to be fair and that 
the issue will settle one of the problems 
that has been the cause of much worry 
in the past. 





Special Agent for Queen. 
ome 

Secretary N. 3. Bartow, of the Queen, 
announces the appointment of Harry S 
Worthley, as special agent for the Com- 
pany in Massachusetts and Rhode Is- 
land. A native of Concord, Mass., where 
he was born 32 years ago, Mr. Worthley 
after completing his education at the 
public schools of Concord and Boston, 
enlisted for the Spanish war. His in- 
surance career began in 1899 as a clerk 


in the office of the Middlesex Mutual 
Fire. During his twelve years connec- 
tion with the latter company Mr. 


Worthley applied himself diligently to 
the study of his business, passing with 
high honors the examinations at the 
Insurance Class rooms. He should make 
an excellent representative for the 
Queen, and we believe he will. 





Pacific Coast Hand Book. 
Through the use of a fine quality of 

thin paper the newly issued edition of 

the Underwriters’ Hand Book for Idaho, 





Montana, Oregon and Washington, 
while containing more complete data 


than former numbers, is yet of reduced 
size, a fact that will be appreciated by 
its users. 

The work is decidedly useful, and its 
publisher, the Underwriters Report, San 
Francisco, Cal., should find a ready sale 
for it. 





Bidding for Fertilizing Plants. 
Owners of fertilizing plants in Ala- 
bama have received offers from a New 
York city agency to supply policies at 
rates considerably below tariff. 
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CASUALTY AND 


SURETY HAPPENINGS 





A SERIOUS SITUATION 


WARNING. 





HOTCHKISS SOUNDS 
New York Insurance Superintendent 
Criticises Expense Element of 
Liability Companies. 


An official statement by Superintend- 
ent Hotchkiss of the New York Insur- 
ance Department concerning conditions 
in the liability insurance field is as 
follows: 

“In the opinion 
the so-called liability 
tion is a serious one. 
companies writing this kind of inmsur- 
ance have been involved in such a 
rush for business that too little at- 
tention has been paid to the basic facts 
of expenses and ultimate solvency. 
With little loss experience to guide 
them—the business being relatively a 
pew one—reserves are now proving 
inadequate and commissions have been, 
and still are, too large; other acquisi- 


of this department 
insurance situa- 
For years the 


tion and home office expenses have 
increased from year to year. The 
problem of the insurance department 


to see to it that each corporation which 
offers this very kind of in- 
surance to the public is in a solvent 
and condition therefore, be- 
coming difficult in the extreme. 

“The public erroneously believes that 
the liability companies are making a 
large and unwarranted profit through 
insurance against industrial accidents 
covered by liability policies. The fact 
is, however, that reckless competition 
prevents a proper reduction in expenses 
therefore in insurance cost. 

Loss Ratio Sixty Per Cent. 

“For two or three years it has been 
known to the supervising departments 
that—due to the conditions already re- 
ferred to—this kind of business has, 
in most of these companies, been con- 
ducted at a loss. A proper and scien- 
tific conduct of liability business de- 
mands revision downward of commis- 
sions and other expense charges or an 
upward readjustment of rates. One or 
the other of these things must be done, 
or insolvency will ultimately result. 

“A first step was taken this year by 
the enactment in seven of the States 
of a new reserve law requiring these 
companies to provide reserves for 4a 
minimum loss ratio of fifty. per cent., 
which percentage is to increase at the 
rate of one per cent. each year for the 
next five years, or to fifty-five per cent. 


necessary 


a safe is, 


and 


in 1916. But experience shows that 
even this latter percentage will not 
furnish an adequate margin of safety. 
The statistics on file in the department 
show that on business written previ- 
ous to ten years ago—which is prac- 


tically the only business on which the 
companies have a completed experience 
—there is an ultimate loss ratio or more 
than sixty per cent. At present, it is 
fair to state that the employers’ lia- 
bility insurers expend on the average 
about twenty-five per cent. of the pre- 
miums in commissions to the middle 
man, five per cent. for other acquisition 








cost and ten per cent. for home office 
expenses and taxes. That is, if the loss 
ratio is sixty per cent., the whole pre- 
mium is disbursed in the ways indi- 


cated, leaving at best, no return on the 


capital invested. If, however, either 
of these percentages happens to be ex- 
ceeded, particularly if the excess con- 


tinues for a few is now often 
the case, these ratios amount to danger 


years, as 


signals which are of value to the de- 
partment and through it, to the insuring 
public. 


Will Insist Upon High Reserves. 
“In view of these conditions which, 
in spite of a considerable increase in 


rates due to existing or contemplated 
legislation, have during the past year 
become more acute, the department 





will, until present tendencies are 
checked, insist on the highest possible 
reserves and ‘hold every doubtful case 
strictly against the company; in addi- 
tion, this year at least, it will demand 
that the unearned premium liability be 
reported on the monthly pro rata basis. 
Further, any company whose annual 
report shall show a loss ratio, com- 
mission expenses or other important 
disbursements sufficiently above the 
wormal to cause inquiry, will be 
obliged to submit to an investigation 
of its affairs, this that the facts may 
be ascertained and the public informed 
or, if necessary, warned. 

“The department will also, as soon 
as possible after the receipt of the 
December 31st statements of companies 
of this class, cause their experience in 
1911, particularly in the matters of loss 
ratios and commissions, to be tabulated 
and furnished to the public, to the end 
that employers desiring employers’ 
liability insurance may have in con- 
venient form the danger signals here re- 
ferred to and thus may also better un- 
derstand what becomes of the premiums 
paid.” 





COMPANIES TO CONSOLIDATE. 


T. C. McRae Files Articles of Merger 
With Arkansas’ Secretary of 
State. 





At a meeting of the directors of the 
Home Life and Casualty Company, of 
Fordyce, Ark., many of whom were also 
directors in the Home Accident Com- 
pany in Little Rock, it was voted to 
consolidate with the latter company un- 
der the name of the Home Life and Ac- 
cident Company, and Thomas C. McRae 
filed with the State officials Nov. 8 the 
amended articles of incorporation, show- 
ing this consolidation. The final step 
in the completion of this merger will 
take place in January, when there will 
be a meeting to select officers for the 
year. 

The Home Life and Accident Com- 
pany is capitalized at $500,000. Of this 
amount $250,000 has been subscribed 
with a surplus of $100,000. At present 
T. C. McRae is acting president and A. 
B. Banks, secretary, these two having 
been president of the Home Accident 
Company and the Home Life and Casu- 
alty Company, respectively. A complete 
list of officers will be selected at the 
January meeting. The directors and 
stockholders of the two insurance con- 
cerns that have consolidated are num- 
bered among the most widely known 
business men of Arkansas. 

While Little Rock is specifically men- 
tioned in the amended articles as the 
domicile of the new company, it is re- 
ported that the main office for the trans- 
action of business will be ‘at Fordyce, 
which was the home of the two com- 
panies consolidated, and also the home 
of A. B. Banks, one of the capitalists 
with large holdings in both companies. 





LAW TO BE TESTED. 


Constitutionality of Ohio Compensation 
Statute at Issue—Brandeis Aids 
the Defense. 


Under the direction of Attorney-Gen- 
eral Hogan the proposed test of the new 
Ohio employers’ liability and workmen’s 
compensation law has been begun. Last 
week State Auditor E. M. Fullington 
drew a ‘warrant for the monthly ex- 
penses of the State liability board of 
awards, which State Treasurer D. S. 
Creamer refused to pay. Attorney- 
General Hogan, probably assisted by 
Louis D. Brandeis, of Boston, who de 
fended the similar Oregon law, will 


bring mandamus proceedings in the Su- 
preme Court, this week, to compel pay- 
ment 


of the bill. 





WASHINGTON WILL NOW DANCE 


INSURANCE SHOW IS ON. 


With $270 to Pay Powder Compensation 
Claims, a Mill Blows Up Making 
$30,000 Liability. 

Having set the stage and written the 
music for the first real performance of 
State Compensation Insurance, our sister 
commonwealth of Washington will now 
proceed to dance to the tune of some 
thirty odd thousand dollars which it 
may have to pay as the result of a really 
small powder explosion which killed 
eight persons. Of course, all the sister 
States are looking on with a great deal 
of interest, but they are not a bit jeal- 
ous, even if some of them have been 
ambitious to put over about the same 


kind of a show. 

It is a peculiarity of the Washington 
law that the different occupations are 
segregated as to their experience and 
must bear their, own burden of com- 
pensation. The powder manufacturing 
industry has $270 to its credit for com- 
pensation purposes, and as it is possi- 
ble that the dependents of the persous 
killed may be awarded a total of more 
than $30,000, the State Insurance Com- 
mission is just now wondering whether 
it should assess the powder manufac- 
turers, which might put them out of 
business, or to ring down the curtain 
on the whole show. 

There are only three powder firms in 
the State. Two of these have paid their 
assessment of ten per cent. on the pay- 
roll and the third has held out for a 
lower rate. The outlook just now is 
entirely unfavorable to a lower rate. 
In fact, there is a kind of a hunch going 
about that there are three powder mills 
that will soon, mighty soon, move over 
the line into another State. 

The section of the compensation law, 
which bears on the recent explosion in 
the mill at Chehalis, is as follows: 

“If the workman is under the age of 
21 years and unmarried at the time of 
his death, the parents or parent of the 
workman shall receive $20 a month for 
each month after his death until the 
time at which he would have arrived 
at the age of 21 years.” Another sec- 
tion of the law, which will be submitted 
to the attorney-general for decision, 
reads as follows: 

“For every case of injury resulting in 
death or permanent total disability, it 
shall be the duty of the department to 
notify forthwith the State treasurer and 
he shall set apart out of the accident 
fund a sum of money for the case to be 
known as the estimated lump value of 
the monthly payments provided for it, 
to be calculated upon the theory that 
a monthly payment of $20 to a person 
30 years of age, is equal to a lump sum 
payment, according to the expectancy 
of life as fixed by the American mortal- 
ity table, of $4,000, but the total shall 
in no case exceed $4,000.” 


STATE 





law for borrowing from the funds of 
any other industry. 

If the commission allows the claims 
under the section which provides that 
the parents can be paid $20 a month 
until the girls had become of age, the 
following are the figures: 


Vera Mulford, aged 14......... $1,680 
Bertha Crowne, aged 16........ 1,200 
Tillie Rosbach, aged 18......... 720 
Sadie Westfall, aged 16......... 1,200 
Eva Gilmore, aged 17........... 969 
Bertha Nagle, aged 17.......... 960 
Ethel Thorp, aged 20........... 200 
Mrs, Ethel Henry (who leaves a 

seven months old baby)...... 3,700 

SN hi ge Sno Sankeasi cnahena ae $10,660 


The point as to whether $4,000 is to 
be set aside for the death of each minor 
or whether the matter will be commut- 
ed on another basis is not likely to be 
settled for some time. 





NEW INTERESTS CONTROL. 


Majority Stock of Federal Union Surety 
Company Purchased by Texas and 
New York Parties. 


Interests represented by R. P. Wof- 
ford, of Dallas, and T. J. Lewis, of New 
York, having purchased a large block 
of stock of the Federal Union Surety 
Company, of Indianapolis, are now in 
control of the organization. 

Under the rearrangement following 
the sale, the following named were 
elected officers of the Company: Presi- 


dent, R. P. Wofford; vice-president, 
George A. Carden. C. M. Abbot con- 
tinues as second vice-president and 


general manager. 

As representatives of the new inter- 
ests T. J. Lewis and J. W. Wright were 
chosen members of the directorate. 

Mr. Wofford the new president of the 
Federal Union is a banker of Texas, as 
is also Mr. Wright, the latter being 
president of the Commonwealth Na- 
tional Bank of Dallas. 

Vice-President Carden is also a native 
of Texas, where he has an extensive 
legal practice. In addition he is vice- 
president of the Western Casualty and 
Guarantee Company of Dallas. 

Mr. Lewis was until recently an offi- 
cial of a New York bank, and is now 
with a financial firm of this city. 

Despite the association of Messrs 
Carden and Wright with the Western 


Casualty & Guarantee, it is asserted 
there is no purpose of merging that 
Company with the Federal Union. 


Of the plans of the Indianapolis in- 
stitution Vice-President Abbot says: 

“It is the purpose of the new man- 
agement to strengthen the Company and 
to make it the peer of the strongest of 
multiple line companies. They have 
taken hold to stay with it and to en- 
large it and we think every succeeding 
statement will show increased strength. 
The recent examination of the Company 
by the Insurance Department of the 
State of Indiana shows a highly credit- 
able condition. It has not a security 
which it could not cash upon twenty- 
four hours’ notice. Its backing is strong 
enough to make it invulnerable.” 


The $525,000 fidelity bond required of 











The law provides further that no the treasurer of Marion County, Ind., 
other industry aside from powder mills Frank W. Morrison, was furnished by 
can be affected by the Chehalis dis- the Equitable Surety Company of St. 
aster, and there is no provision in the Louis. 
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SPECIAL TALKS WITH LOCAL AGENTS 





Falling into baseball talk 

What’s during the recent world 

Your series mania, an officer 

Average? of one of the companies, 

who takes a great inter- 

est in the agency force said: ‘‘What’s 

your average? That’s the real test.” 
And it is. 

Once upon a time, and this is no 
fairy tale, the salesman in any line 
who could go out and do a week’s busi- 
ness in a day, was the pampered pet 
of his establishment. He could get 
“pickled” six days of the week, or sit 
around with his feet elevated to ten 
minutes of six, but so long as he would 
go out on that one day, corral the whole 
show, why he was a bizgzer man than 
the boss. 

That time has gone, along with big 
checked suits, red neckties and glass 
headlights. To-day, the salesman in 
any line does no skyrocketing, but de- 
livers every day. He nits an averaze, 
a gait; he is dependable and you can 
figure just about what his volume will 
be. 

The steady business, the solid busi- 
ness is the only kind that stays and 
pays. Forget that big day you had a 
year azo last month, but what’s your 
average to-day? 

at % * 
Have you noticed that the 

Accidents number of railroad acci- 

Are Making dents tais year has been 

Prospects. something decidedly out 

of the ordinary? Not- 
withstanding the great strides that have 
been made in transportation facilities, 
accidents come along quite regularly 
just the same and take their toll of 
dead and injured. 

Who in this enlightened time would 
travel on railroads without carrying 
personal accident insurance: The an- 
swer is of course, lots of people, but 
it is surprising nevertheless. With such 
plentiful and startling evidence of tie 
necessity of accident insurance one 
would think that the accident men 
would be doing a land office business; 
but the companies report that it is com- 
ing along only about as usual. 

The trouble usually is in such cases, 
that there is no one to make the per- 
sonal application of the lesson to the 
people who would insure. Readers are 
struck with horror at each accident that 
happens, they knock wood or cross their 
fingers, but never think of signing an 
application as the best way to keep 
away this form of hard luck. They need 
scmeone to tell ’em, and the best some 
one is the accident insurance agent. 

= 7 = 


Building contractors and 

Watching contractors in  zeneral 

Contract lines are reporting very 
Bond Lines. slim business. Capital is 

timid just now and such 
new undertakings as would be coming 
zlong at this time, ordinarily, are being 
held in the air, presumably to see whica 
way the wind blows. 

From the standpoint of the surety 
business, of course, this is unfortunate 
because it means a dropping off in the 
contract bond business. But there is 
another point too, that makes such a 
condition undesirable for the surety 
business. When the contracting busi- 
ness is dull, the contractors all become 
keener to get what business there is 
and they cut their estimates lower than 
they would in normal times. 

The danger surety companies see in 
lower estimates, is the danger of too 
great risk. The contractor “takes a 
chance” and it naturally follows that 
the surety company that furnishes him 
with a bond must “take a chance” also. 
The contractor is willing to take a small 
profit and if things go as expected, 
everybody is happy. But it is the un- 
expected that usually happens in con- 
tracting as well as elsewhere, and if 
conditions are against the contractor 
who “takes a chance,” he may fail, or 
just “lay down” on his job and then 
the “chance” that the bonding company 


didn’t mean to take, becomes no chance 
at all, but just a matter of how much 
money it will lose. 

Under such conditions, it is best not 
to write bonds at all for any but the 
mest conservative and reliable contrac- 
tors. Men who do not enjoy very good 
reputations when ‘business is plentiful 
for everybody, are not to be trusted at 
all when the struggle becomes keen. | 
If the undertaking is a large one, the | 
agent would do well to secure from a 
disinterested source, an opinion as to 
whether the estimate of the contractor | 
whose bonds he wishes to write is a 
reesonable and safe one for any par- 
ticular undertaking. A little precaution 
in the beginning may mean dollars to 
the company and a good record for your 
agency. 








OPPOSE COMPENSATION PLAN. 





Railroad Men Tell Commission Public 
Must Bear Compensation 
Burden. 





Tnat a compulsory compensation law 
along the lines proposed iby the Federal | 
Imployers’ Liability Commission, would 
bankrupt the railroads, and that, if any 


such plan is put into force, the burden) Health, Credit, Burglary 


of the ‘additional cost must be put over 
on the general public, was the substance 
of the testimony given before the Com- | 
mission by representatives of tie rail-| 
roads at a hearing held in Washington | 
last week. 

The general opinion of the railroads 
seemed to be that the present method 
of handling accidents under the common 
law reasonably adequate and that a 
scale of payments for injuries should 
not exceed the average payment under 
the common law. 

Although a majority of the railroad 
representatives heard were of the opin- 
ion that the Seventh Amendment to the 
Constitution guaranteeing the right of 
trial by jury would not prove insur- 
mountable to the compensation plan, 
they did think that a compulsory 
scheme would be in violation of the 
fifth amendment and taking tae prop- 
erty of the carrier without its legal 
fault and bestowing it upon the em- 
ploye, clearly, they maintain, a taking 
of property without due process of law 





Rides on Running-Board; Gets $5,000. 





A passenger riding on the running- 
board of one of the cars of the Mon- 
mouth County Electric Co., was thrown 
off by a passing automobile and severe- 
ly injured. At a trial of the case, the 
Circuit Court awarded the injured man, 
T. B. Barham, $5,000 damages. The 
case is now before the Supreme Court. 

The company claimed that it was not 
liable because the man was negligent 
in riding on the running board of the 
car. It also claims that he was further 
culpably negligent in that his atten- 
tion had been called to the automobile. 





Washington Compensation Rulings. 

A claimant under the compensation 
law of Washington, had refused to give 
his injury medical attention because 
he was a Christian Scientist, has been 
ordered to present himself for examina- 
tion before the Commission's physician. 

The Commission has ruled that em- 


ployes would not be required to report 
accidents involving less than 5 per 
cent. loss of time per month or 5 per 


cent. of earning capacity. 


Licensed in Maryland. 





The Union National Accident Com- 
pany of Philadelphia has been license a 
to do business in Maryland, appointinz 
A. H. Hosmer agent at Baltimore 

Secretary and General atiesean Van 
Winkle reports that the business of the 
company continues to be’ most satis- 
factory. 
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Fidelity and Surety Bonds 


INTERNATIONAL FIDELITY INSURANCE 
COMPANY 


CASH CAPITAL - - $300,000 
HOME OFFICE: 15 EXCHANGE PLACE 
JERSEY CITY, N. J. 


The only Surety Company Organized under Laws of New Jersey 
This Company is not a party to any agreement for control of rates 














FF. Ww. LAWSON 


LONDON ((UARANTEE AND ACCIDENT CO., Lia 


OF LONDON, ENGLAND 


Head Office _P, J. Walters 
CHICAGO Resident Manager 
55 John Street 

New York 


Elmer A. Lord & Co. 
145 Milk St., Bostor 


Resident Mgrs. 
-New England 


Gen’l Manager 


Liability, Accident, 














and Steam boiler 


Fstablished '869. 








Southwestern Casualty 
INSURANCE COMPANY 


SAN ANTONIO, TEXAS, 


Capital and Surplus - $290,000.00 


President, T. A. COLEMAN 
Vice President and General Manager, HOMER EADS 





Agents wanted everywhere in the State of Texas, for 
Accident, Plate-Glass, Burglary and Bonding Lines. 














The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Buiiding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





ACCENT NS Upaycr comPIN” 
of Mew York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presidems 
200-202 Groadway, New York. 




















vein“ F,& D.” GUARANTEE iis} 


WANTTHE 
WE + | Fidelity and Surety, Accident aan Health, 
E WRITE | ( Burglary, Plate Glass, Liability, Auto’ 


ASSETS - - - $6,904,365.36 
HOME OFFICE: BALTIMORE 
Fidelity and Deposit Co. QE MARYLAND 
EDWIN WARFIELD, President 
We Do Business Everywhere 


NEW YORK CASUALTY OFFICE, 84 William Street NEW YORK SURETY OFFICE, 2 Rector Street 
Phone: John 2432 Phone: Rector 2000 


ORGANIZED, 1890 
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BUILD ON SAFE GROUND 


Our New Agency Contract—framed in conference with 
our agents—will enable you to build with assurance 
for the future. We have openings for a few — men 
now. Correspondence confidential. ; 


The Fidelity Mutual Life Insurance — 
PHILADELPHIA 


L. G. FOUSE, President 


LIBERAL RENEWALS DIRECT CONTRACTS 


Security Life Insurance Company of America 


W. O. JOHNSON, President 


~ Over $1,000,000 of surplus. Non-participating. 
Economic low rates — high values. Splendid 
policy provisions. Big opportunities for men with 
the work habit. Write 


S. W. GOSS, Assistant to President 
“THE ROOKERY,” CHICAGO 














ROME INSURANCE COMPANY 
ROME, GA. 


J. C. PORTER Vice-Pres. and Manager 


INDUSTRIAL AGENTS WANTED IN 
GEORGIA AND ALABAMA 














Majestic Life Assurance Company 


INCORPORATED 
HOME OFFICES 
INDIANAPOLIS, INDIANA 


$160,000 Deposited with Insurance Department 
Stock Salesmen and Life Insurance Men of Ability Desired 


THE FIDELITY AND CASUALTY COMPANY 


92-94 Liberty and 97-108 Cedar Streets, New York City 

$10,160,849.69 
2,926,230.29 

36,063,720.35 


Capital and Surplus 
Losses paid to June 30, 1911 


This Company grents insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam 
Boiler, Fly Wheel. Employers’ Liability, Public, Teams, Auto- 
mobile, Workmen’s Collective, Workmen’s Compensation, Elevator, 
and General Liability, Personal Accident, Health, Physicians’ 
Liability, and Druggists’ Liability. 














HUDSON UNDERWRITERS 


AGENCY OF THE 


LUMBER INSURANCE COMPANY OF NEW YORK 
CAPITAL $400,000 


84 WILLIAM STREET 





THE NEW POLICIES AND RATES ARE NOW READY 


THE STATE MUTUAL LIFE INSURANCE COMPANY 


OF ROME, GEORGIA 


Has just put on the market a most complete line of new life policies. They include 
Monthly Income, Guaranteed Premium Reduction and Full Premium Return Policies 
and they carry all the new features such as Total Disability and Double Indemnity. 

The rates are lower and the contracts more liberal than those heretofore issued by the 
Company. Our agency contracts are an innovation in life insurance. The commis- 
sion basis is scientifically calculated so as to give the agent all the business will stand. 


We have Good Contracts and Good Territory for Good Men 
Apply now to C. R. PORTER, Pres., Head Office, Rome, Ga. 




















WANTED 


INSURANCE SALESMEN, THE MONEY-MAKING KIND 
Our policy contracts contain features unequalled by any other 
Company. They are real “sellers.” Openings of every kind 
in many fields. 
UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 
WILLIAM T. SMITH, Secretary 











Liability Accident 
Disability 


Fly Wheel 


Boiler 
Plate Glass 


Automobile Liability and Defence 
Employers’ Compensation 
Industrial Insurance 
Casualty Company 
of America 


HOME OFFICE NEW YORK 














VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


——F @ a— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to iy and Imprisonment ”’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS ” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 














